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INTRODUCTION AND USE OF CERTAIN TERMS

Unless otherwise specified, information provided in this annual report on Form 20-F is as of
December 31, 2010.

Unless the context requires otherwise, when used in this annual report on Form 20-F, the terms
“Brookfield Infrastructure”, “we”, “us” and “our” refer to Brookfield Infrastructure Partners L.P,
collectively with its subsidiary entities and the operating entities (as defined below). All dollar amounts
contained in this annual report on Form 20-F are expressed in U.S. dollars and references to “dollars”,
“$”, “US$” or “USD” are to U.S. dollars, all references to “C$” or “CAD” are to Canadian dollars,
and all references to “A$” are to Australian dollars. In addition, all references to “£” or “GBP” are to
pound sterling, all references to “NZD” are to New Zealand dollars, all references to “€” or “EUR”

are to Euros, and unless the context suggests otherwise, references to:

* an “affiliate” of any person are to any other person that, directly or indirectly through one or
more intermediaries, controls, is controlled by or is under common control with such person;

e “BBI” are to, collectively, Babcock & Brown Infrastructure Limited and Babcock & Brown
Infrastructure Trust;

* “Brookfield” are to Brookfield Asset Management and any affiliate of Brookfield Asset
Management, other than us and, where the context so requires, related entities of Brookfield
Asset Management, including Partners Limited and BAM Investment Corp.;

* “Brookfield Asset Management” are to Brookfield Asset Management Inc.;

* “Brookfield Infrastructure” are to Brookfield Infrastructure Partners L.P, collectively with its
subsidiary entities and operating entities;

* the “current operations” are to the businesses in which we hold an interest as set out in
Item 4.B “Business Overview”’;

* the “general partner” are, as the context requires, to the Infrastructure GP LP in its capacity as
general partner of the Holding LP, or the Infrastructure General Partner in its capacity as the
general partner of the Infrastructure GP LP;

* “Holding Entities” are to the subsidiaries of the Holding LP, from time-to-time, through which
we hold all of our interests in the operating entities;

* the “Holding LP” are to Brookfield Infrastructure L.P;

¢ the “Infrastructure General Partner” are to Brookfield Infrastructure General Partner Limited,
which serves as the general partner of the Infrastructure GP LP;

* the “Infrastructure GP LP” are to Brookfield Infrastructure GP L.P, which serves as the general
partner of the Holding LP;

* “Licensing Agreement” are to the licensing agreement described in Item 7.B “Related Party
Transactions—Licensing Agreement”;

* our “limited partnership agreement” are to the amended and restated limited partnership
agreement of our partnership;

* the “Manager” are to Brookfield Infrastructure Group Corporation and Brookfield
Infrastructure Group Inc. and, unless the context otherwise requires, includes any other affiliate
of Brookfield Asset Management that provides services to us pursuant to the Master Services
Agreement or any other service agreement or arrangement;
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* our “Managing General Partner” are to Brookfield Infrastructure Partners Limited, which serves

as our partnership’s general partner;

e “Master Services Agreement” are to the master management and administration agreement

dated as of December 4, 2007, among the Service Recipients, Brookfield Infrastructure
Group Inc. and certain other affiliates of Brookfield Asset Management who are party thereto,
as described in Item 6.A “Directors and Senior Management—QOur Master Services Agreement”;

* “Merger Transaction” are to our acquisition of the ownership interests in Prime not already held

by us, which was completed on December 8, 2010;

* the “Offering” is to the issuance by public offering of 39,585,000 of our units on November 6,

2009 and a further 1,084,411 of our units on November 13, 2009;

* “operating entities” are to the entities which directly or indirectly hold our current operations

and assets that we may acquire in the future, including any assets held through joint ventures,
partnerships and consortium arrangements;

* our “partnership” are to Brookfield Infrastructure Partners L.P;

* “Prime” are to Prime Infrastructure, known as BBI prior to its recapitalization on

November 20, 2009;

* the “Redemption-Exchange Mechanism” are to the mechanism by which Brookfield may request

redemption of its limited partnership interests in the Holding LP in whole or in part in exchange
for cash, subject to the right of our partnership to acquire such interests (in lieu of such
redemption) in exchange for limited partnership units of our partnership, as more fully set forth
in Item 10.B “Memorandum and Articles of Association—Description of the Holding LP’s
Limited Partnership Agreement—Redemption-Exchange Mechanism”;

* “Redeemable Partnership Unit” is a unit of the Holding LP that has the rights of the

Redemption-Exchange Mechanism. See Item 10.B “Memorandum and Articles of Association—
Description of the Holding LP’s Limited Partnership Agreement—Units”;

» “Relationship Agreement” are to the relationship agreement dated as of December 4, 2007 by

and among our partnership, the Manager, the Holding LP, the Holding Entities and others, as
described in Item 7.B “Related Party Transactions—Relationship Agreement”;

* “Service Recipients” are to our partnership, the Holding LP and the Holding Entities;

e our “social infrastructure operations” are to our interest in the following Public Private

Partnership, or PPP project: (i) Long Bay Forensic and Prison Hospitals, Australia, in which we
held a 50% interest at December 31, 2010; (ii) Peterborough Hospital, United Kingdom, in
which we hold a 30% interest; and (iii) Royal Melbourne Showgrounds, Australia, in which we
held a 50% interest at December 31, 2010. Subsequent to year end, Brookfield Infrastructure
entered into an agreement to sell its interests in Long Bay Forensic and Prison Hospital and
Royal Melbourne Showgrounds in Australia for $15 million;

* “spin-off” are to the issuance of the special dividend by Brookfield Asset Management to its

shareholders of 23,344,508 of our units on January 31, 2008;

* our “timber operations” are to our interest in Canadian and U.S. freehold timberlands, as

described in Item 4.B “Business Overview—Current Operations—Timber—Overview”;

e our “transport and energy operations” are to our interests in North American gas transmission

operation in the U.S., Australian railroad operation, port operations in the United Kingdom,
European port operations in Europe and China, European Energy distribution operations in the
Channel Islands and Isle of Man, and Australian energy distribution operation, as described in
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Item 4.B “Business Overview—Current Operations—Transport and Energy Operations—
Overview”;

our “units” are to the limited partnership units in our partnership and references to our
“unitholders” are to the holders of our units;

our “utilities operations” refer to our interests in Australian coal terminal operation, South
American electricity transmission operation in Chile, North American electricity transmission
operation in Canada and United States, Australian energy distribution operation in New
Zealand, and European energy distribution operation in the United Kingdom, as described in
Item 4.B “Business Overview—Current Operations—Utilities—Overview”; and

“Voting Agreements” are to the voting arrangements described in Item 7.B “Related Party
Transactions—Voting Agreements”.

Brookfield Infrastructure
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FORWARD-LOOKING STATEMENTS

This annual report on Form 20-F contains certain forward-looking statements and information
concerning our business and operations. The forward-looking statements and information also relate to,
among other things, our objectives, goals, strategies, intentions, plans, beliefs, expectations and
estimates and anticipated events or trends. In some cases, you can identify forward-looking statements
by terms such as “anticipate,” “believe,” “could,” “estimate,” “expect,” “intend,” “may,” “plan,”
“potential,” “should,” “will” and “would” or the negative of those terms or other comparable
terminology.

29« 9«

Although we believe that our anticipated future results, performance or achievements expressed or
implied by the forward-looking statements and information are based on reasonable assumptions and
expectations, the reader should not place undue reliance on forward-looking statements and
information because they involve assumptions, known and unknown risks, uncertainties and other
factors which may cause our actual results, performance or achievements to differ materially from
anticipated future results, performance or achievements expressed or implied by the forward-looking
statements and information.

The following factors could cause our actual results to differ materially from our forward looking
statements and information:

* completion of the Merger Transaction has significantly increased the scale and scope of
our operations;

* our assets are or may become highly leveraged and we intend to incur indebtedness above the
asset level;

* the terms of our senior secured credit facility subject us to financial and operating covenants
which restrict our ability to engage in certain types of activities and make distributions in respect
of equity;

* foreign currency risk and risk management activities;

* our partnership is not regulated as an investment company under the U.S. Investment Company
Act of 1940, as amended, or the Investment Company Act;

* we are exempt from certain requirements of Canadian securities laws and we are not subject to
the same disclosure requirements as a U.S. domestic issuer;

* effectiveness of our internal controls over financial reporting could have a material effect;
* general economic conditions and risks relating to the global economy;

e commodity risks;

e availability and cost of credit;

* government policy changes;

 exposure to uninsurable losses and force majeure events;

* infrastructure operations may require substantial capital expenditures;

e labor disruptions and economically unfavorable collective bargaining agreements;
 exposure to health and safety related accidents;

* exposure to increased economic regulation;

 exposure to environmental risks, including increasing environmental legislation and the broader
impacts of climate change;
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high levels of regulation upon many of our operating entities;

First Nations claims to land, adverse claims or governmental claims may adversely affect our
infrastructure operations;

the competitive market for acquisition opportunities;

our ability to renew existing contracts and win additional contracts with existing or potential
customers;

timing and price for the completion of unfinished projects;

some of our current operations are held in the form of joint ventures or partnerships or through
consortium arrangements;

litigation risks;
future acquisitions;
change of control provisions as a result of the Merger Transaction;

some of our businesses operate in jurisdictions with less developed legal systems and could
experience difficulties in obtaining effective legal redress;

actions taken by national, state, or provincial governments, including nationalization, or the
imposition of new taxes, could materially impact the financial performance or value of
our assets;

reliance on computerized business systems;

utility operation customers may default on their obligations;

transport and energy operation customers may default on their obligations;
timber operations may be affected by economic recessions or downturns;

weather conditions, industry practice and regulations associated with forestry may limit or
prevent harvesting by our timber operations;

the competitive business environment for our timber operations;
Canadian export regulations applicable to timber;

Timberlands may be adversely affected by other risks such as the designation of nature
conservation areas, changes to environmental legislation, or infestations;

Brookfield’s influence over our partnership;
the lack of an obligation of Brookfield to source acquisition opportunities for us;
our dependence on Brookfield and its professionals;

interests in our Managing General Partner may be transferred to a third party without
unitholder consent;

Brookfield may increase its ownership of our partnership;
Brookfield does not owe our unitholders any fiduciary duties;

conflicts of interest between our partnership and our unitholders, on the one hand, and
Brookfield, on the other hand;

our arrangements with Brookfield may contain terms that are less favorable than those which
otherwise might have been obtained from unrelated parties;
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* our Managing General Partner may be unable or unwilling to terminate the Master Services
Agreement;

* the limited liability of, and our indemnification of, the Manager;

* our unitholders do not have a right to vote on partnership matters or to take part in the
management of our partnership;

» market price of our units may be volatile;
* changes in tax law and practice; and

¢ other factors described in this annual report on Form 20-F, including, but not limited to, those
described under Item 3.D “Risk Factors” and elsewhere in this annual report on Form 20-F.

In light of these risks, uncertainties and assumptions, the events described by our forward-looking
statements and information might not occur. We qualify any and all of our forward-looking statements
and information by these cautionary factors. Please keep this cautionary note in mind as you read this
annual report on Form 20-F. We disclaim any obligation to update or revise publicly any forward-
looking statements or information, whether as a result of new information, future events or otherwise,
except as required by applicable law.

CAUTIONARY STATEMENT REGARDING THE USE OF NON-IFRS ACCOUNTING MEASURES
FFO
To measure performance, we focus on net income as well as funds from operations, or FFO.

We define FFO as net income excluding the impact of depreciation, depletion and amortization,
deferred taxes and other items. FFO is a measure of operating performance, which is not calculated in
accordance with, and does not have any standardized meaning prescribed by, International Financial
Reporting Standards, or IFRS. FFO is therefore unlikely to be comparable to similar measures
presented by other issuers. FFO has limitations as an analytical tool. See Item 5 “Operating and
Financial Review and Prospects—Reconciliation of Non-IFRS Financial Measures” for more
information on this measure, including a reconciliation to the most directly comparable IFRS measure.

AFFO

In addition, we use adjusted funds from operations, or AFFO, as a measure of long-term
sustainable cash flow.

We define adjusted funds from operations, or AFFO, as funds from operations (FFO) less
maintenance capital expenditures. AFFO is a measure of operating performance, which is not
calculated in accordance with, and does not have any standardized meaning prescribed by International
Financial Reporting Standards, or IFRS. AFFO is therefore unlikely to be comparable to similar
measures presented by other issuers. AFFO has limitations as an analytical tool. See Item 5 “Operating
and Financial Review and Prospects—Reconciliation of Non-IFRS Financial Measures” for more
information on this measure, including a reconciliation to the most directly comparable IFRS measure.

EBITDA

In addition, we focus on “EBITDA”, which we define as earnings before interest, taxes,
depreciation and amortization. Like FFO, EBITDA is a measure of operating performance, which is
not calculated in accordance with, and does not have any standardized meaning prescribed by IFRS.
EBITDA is therefore unlikely to be comparable to similar measures presented by other issuers.
EBITDA has limitations as an analytical tool. See Item 5 “Operating and Financial Review and
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Prospects” for more information on this measure, including a reconciliation to the most directly
comparable IFRS Measure.

Invested Capital
In addition, in calculating certain performance yields we use invested capital.

We define invested capital as Partnership capital adding back the following items: maintenance
capital expenditures, non-cash income statement items and other comprehensive income. Invested
capital is a measure that is not calculated in accordance with, and does not have any standardized
meaning prescribed by IFRS. Invested Capital is therefore unlikely to be comparable to similar
measures presented by other issuers. Invested Capital has limitations as an analytical tool. See Item 5
“Operating and Financial Review and Prospects—Reconciliation of Non-IFRS Financial Measures” for
more information on this measure, including a reconciliation to the most directly comparable
IFRS measure.

Brookfield Infrastructure
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PART 1

ITEM 1. IDENTITY OF DIRECTORS, SENIOR MANAGEMENT AND ADVISERS

Not applicable.

ITEM 2. OFFER STATISTICS AND EXPECTED TIMETABLE

Not applicable.

ITEM 3. KEY INFORMATION
3.A SELECTED FINANCIAL DATA

The following table presents financial data for Brookfield Infrastructure as of and for the periods

indicated:
For the

Year Ended
MILLIONS, UNAUDITED December 31,
Income Statement Key Metrics 2010 2009
REVEIUE . . . ot $634 $290
GTIOSS MATZIN . . o . ottt et e e e e e e e e e e e e e e 186 74
Earnings from investments in assoCiates . . ... .. ... ... ..o, 52 14
Interest expense—corporate bOrrOWIngs . ... ... ...t ti e it et 8 8
Interest expense—non-recourse borrowings . .. ... ... L L o o e 136 95
Gain on sale of investment (after-tax) . .. ......... ... — 68
Fair value gains and other items . . .. ... ... . . .. 433 —
Net income attributable to partnership .. ......... ... ... ... ... . ... 467 25
Per unit net iNCOME . . . . . ... e 425 052
Funds from operations (FFO)D®) | 197 49
Per unit FFO . . .. 1.79 1.03

(1)

)
)

Funds from operations (FFO) is defined as net income excluding the impact of depreciation, depletion and amortization, deferred
taxes and other items. FFO is a measure of operating performance that is not calculated in accordance with, and does not have
any standardized meaning prescribed by IFRS. Please see Item 5 “Operating and Financial Review and Prospects—Management’s
Discussion and Analysis of Financial Condition and Results of Operations—Reconciliation of Non-IFRS Financial Measures”
for a discussion of FFO and its limitations as a measure of our operating performance.

Excluding $68 million gain on sale of Transmissoras Brasileiras de Energia, or TBE in 2009.

Brookfield Infrastructure prepared its first annual consolidated and combined financial statements in accordance with IFRS for
the years ended December 31, 2010 and 2009. Brookfield Infrastructure’s consolidated and combined financial statements were
prepared in accordance with IFRS 1 First-time Adoption of International Financial Reporting Standards. Prior to the adoption of
IFRS Brookfield Infrastructure prepared its financial statements in accordance with U.S. Generally Accepted Accounting
Principles. Brookfield Infrastructure’s transition date is January 1, 2009, or the transition date, and Brookfield Infrastructure has
prepared its opening IFRS Statements of Financial Position as of that date.

MILLIONS, UNAUDITED As of December 31,
Balance Sheet Key Metrics 2010 2009

Cash and cash equIvalents . . . . ... ...\t $ 154 §$ 107
Total @SSetS . . . ot e 13,109 6,046
Partnership capital—attributable to limited partners . ....................... 3,357 1,858
Partnership capital—attributable to general partner ........................ 23 19
Non-controlling interest .. ... . ... ... ... 1,605 1,281
Corporate bOrrowings . . . ... .. 18 —
NON-TecouUrse DOITOWINGS . - « ¢ ¢ o v v e e e et et et e e et e e e e e e e 4,575 1,985

8
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Effective December 31, 2010, our partnership entered into voting arrangements with various
affiliates of Brookfield whereby our partnership effectively gained control of the Holding LP, as well as
Brookfield’s holdings in our timber operations, Australian coal terminal and UK port operations,
subject to certain limitations. Our partnership, therefore, utilizes the consolidation method of
accounting for all businesses except for our North American gas transmission operations, our South
American electricity transmission operations, our Australian distribution business and our European
port operations which are accounted for using the equity method. As this reorganization does not
represent a business combination under IFRS 3 Business Combinations, the consolidated financial
statements of Brookfield Infrastructure as of and for the years ended December 31, 2010 and 2009 are
presented to reflect continuation of control. Therefore, the consolidated and combined statements of
financial position, and results of operations are presented as if these arrangements had been in place
from the time our partnership acquired control (See note 3 of Brookfield Infrastructure notes to the
consolidated and combined financial statements for a more detailed description).

The following is non-IFRS financial information for Brookfield Infrastructure for the periods
indicated:

For the
Year Ended
December 31,
MILLIONS, UNAUDITED 2010 2009
Funds from Operations (FFO). . ... ... e $197 $49

The following table presents a reconciliation of funds from operations to net income:

For the Year Ended
December 31,

2010 2009

(per (per

Millions, except per unit amounts 2010 Unit) 2009 Unit)
Net income attributable to partnership . ........................ $467 $4.25 $ 25 $0.52

Add back or deduct the following:

Depreciation, depletion and amortization . ..................... 132 1.20 26 0.55
Unrealized losses on derivative instruments . ................... 18 0.16 15 031
Performance fee . ... ... ... — — (5) (0.10)
Fair value adjustments. . . ........... ... 18 0.16 66  1.38
Fair value gains and otheritems .............. ... ... ...... 433) (3.99) — —
Deferred taxes . . ... ..ottt (5) (0.04) (10) (0.21)
FRO . $197 $1.79 $117 $2.45

3.B CAPITALIZATION AND INDEBTEDNESS
Not applicable.

3.C REASONS FOR THE OFFER AND USE OF PROCEEDS
Not applicable.

3.D RISK FACTORS

You should carefully consider the following factors in addition to the other information set forth in
this annual report on Form 20-F. If any of the following risks actually occur, our business, financial
condition and results of operations and the value of our unitholders’ units would likely suffer.

Brookfield Infrastructure 9



Risks Relating to Us and Our Partnership

The completion of the Merger Transaction has significantly increased the scale and scope of our
operations, including operations in new geographic areas and industry segments, and our Manager may have
difficulty managing these additional operations.

The Merger Transaction has significantly increased the scale and scope of our operations. We
depend on the diligence and skill of Brookfield’s professionals to manage us, including integrating all of
Prime’s operations with our existing operations. These individuals may have difficulty managing the
additional operations and may have other responsibilities within Brookfield’s asset management
business. If Brookfield does not effectively manage the additional operations, our existing business,
financial condition and results of operations may be adversely affected.

Our assets are or may become highly leveraged and we may incur indebtedness in addition to asset-level
indebtedness under our current or future credit facility or other debt or debt-like instruments, which contain
certain restrictive covenants, or otherwise.

Our operating entities have a significant degree of leverage on their assets, including acquisition-
related leverage, which is not reflected in our historical financial statements. In addition, we may
increase the leverage on our assets. Highly leveraged assets are inherently more sensitive to declines in
revenues, increases in expenses and interest rates, and adverse economic, market and industry
developments. A leveraged company’s income and net assets also tend to increase or decrease at a
greater rate than would otherwise be the case if money had not been borrowed. As a result, the risk of
loss associated with a leveraged company, all other things being equal, is generally greater than for
companies with comparatively less debt. In addition, the use of indebtedness in connection with an
acquisition may give rise to negative tax consequences to certain investors. Leverage may also result in
a requirement for liquidity, which forces the sale of assets at times of low demand and/or prices for
such assets. This may mean that we are unable to sell an asset or unable to realize fair value for the
assets in a sale.

We may also incur indebtedness under existing and future credit facilities, or other debt-like
instruments in addition to any asset-level indebtedness. We may also issue debt or debt-like instruments
in the market in the future, which may or may not be rated. Should such debt or debt-like instruments
be rated, a credit downgrade will have an adverse impact on the cost of such debt.

The terms of our senior secured credit facility subject us to financial and operating covenants, which
restrict our ability to engage in certain types of activities and make distributions in respect of equity.

In 2010, the Holding LP and certain of its subsidiaries entered into a credit agreement with Royal
Bank of Canada as administrative agent with an available commitment of $700 million, maturing in
June 2013. This facility may be used for acquisitions and investments in eligible assets as well as
general corporate purposes. Drawings under this facility for acquisitions and investments are subject to
satisfaction of certain conditions, including compliance with certain financial ratios. Drawings for
general corporate purposes are not subject to compliance with these financial ratios. This facility is also
subject to negative covenants applicable to the Holding LP and its “restricted subsidiaries” and events
of default that, in each case, are believed to be customary for loans of this type, including limitations
on financial indebtedness, liens, dividends, investments, minimum net worth, and when credit extensions
under the facility exceed 50% of the then effective commitment, a minimum interest coverage ratio.

We are subject to foreign currency risk and our risk management activities may adversely affect the
performance of our operations.

A significant portion of our current operations are in countries where the U.S. dollar is not the
functional currency. These operations pay distributions in currencies other than the U.S. dollar, which
we must convert to U.S. dollars prior to making distributions, and certain of our operations have
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revenues denominated in currencies different from our expense structure, thus exposing us to currency
risk. Fluctuations in currency exchange rates could make it more expensive for our customers to
purchase our services and consequently reduce the demand for our services. In addition, a significant
depreciation in the value of such foreign currencies may have a material adverse effect on our business,
financial condition and results of operations.

When managing our exposure to such market risks, we may use forward contracts, options, swaps,
caps, collars and floors or pursue other strategies or use other forms of derivative instruments. The
success of any hedging or other derivative transactions that we enter into generally will depend on our
ability to structure contracts that appropriately offset our risk position. As a result, while we may enter
into such transactions in order to reduce our exposure to market risks, unanticipated market changes
may result in poorer overall investment performance than if the derivative transaction had not been
executed. Such transactions may also limit the opportunity for gain if the value of a hedged position
increases.

Our partnership is not, and does not intend to become, regulated as an investment company under the
Investment Company Act (and similar legislation in other jurisdictions) and if our partnership was deemed
an “investment company” under the Investment Company Act, applicable restrictions could make it
impractical for us to operate as contemplated.

The Investment Company Act and the rules thereunder (and similar legislation in other
jurisdictions) provide certain protections to investors and impose certain restrictions on companies that
are registered as investment companies. Among other things, such rules limit or prohibit transactions
with affiliates, impose limitations on the issuance of debt and equity securities and impose certain
governance requirements. Our partnership has not been and does not intend to become regulated as an
investment company and our partnership intends to conduct its activities so it will not be deemed to be
an investment company under the Investment Company Act (and similar legislation in other
jurisdictions). In order to ensure that we are not deemed to be an investment company, we may be
required to materially restrict or limit the scope of our operations or plans. We will be limited in the
types of acquisitions that we may make, and we may need to modify our organizational structure or
dispose of assets of which we would not otherwise dispose. Moreover, if anything were to happen,
which would potentially cause our partnership to be deemed an investment company under the
Investment Company Act, it would be impractical for us to operate as intended. Agreements and
arrangements between and among us and Brookfield would be impaired, the type and amount of
acquisitions that we would be able to make as a principal would be limited and our business, financial
condition and results of operations would be materially adversely affected. Accordingly, we would be
required to take extraordinary steps to address the situation, such as the amendment or termination of
the Master Services Agreement, the restructuring our partnership and the Holding Entities, the
amendment of our limited partnership agreement or the termination of our partnership, any of which
could materially adversely affect the value of our units. In addition, if our partnership were deemed to
be an investment company under the Investment Company Act, it would be taxable as a corporation
for U.S. federal income tax purposes, and such treatment could materially adversely affect the value of
our units.

Our partnership is an “SEC foreign issuer” under Canadian securities regulations and is exempt from
certain requirements of Canadian securities laws and a “foreign private issuer” under U.S. securities laws and
as a result is subject to disclosure obligations different from requirements applicable to U.S. domestic
registrants listed on the New York Stock Exchange, or the NYSE.

Although our partnership is a reporting issuer in Canada, it is an “SEC foreign issuer” and is
exempt from certain Canadian securities laws relating to continuous disclosure obligations and proxy
solicitation if our partnership complies with certain reporting requirements applicable in the
United States, provided that the relevant documents filed with the U.S. Securities Exchange
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Commission, or the SEC, are filed in Canada and sent to our partnership’s security holders in Canada
to the extent and in the manner and within the time required by applicable U.S. requirements.
Therefore, there may be less publicly available information in Canada about our partnership than
would be available if we were a typical Canadian reporting issuer.

Although our partnership is subject to the periodic reporting requirement of the U.S. Securities
Exchange Act, as amended, or the Exchange Act, the periodic disclosure required of foreign private
issuers under the Exchange Act is different from periodic disclosure required of U.S. domestic
registrants. Therefore, there may be less publicly available information about our partnership than is
regularly published by or about other public limited partnerships in the United States. Our partnership
is exempt from certain other sections of the Exchange Act to which U.S. domestic issuers are subject,
including the requirement to provide our unitholders with information statements or proxy statements
that comply with the Exchange Act. In addition, insiders and large unitholders of our partnership are
not obligated to file reports under Section 16 of the Exchange Act, and certain corporate governance
rules imposed by the NYSE are inapplicable to our partnership.

Our failure to maintain effective internal controls could have a material adverse effect on our business in
the future and the price of our units.

Pursuant to Section 404 of the Sarbanes-Oxley Act of 2002, our management is required to deliver
a report that assesses the effectiveness of our internal controls over financial reporting and our
independent registered public accounting firm is required to deliver an attestation report on our
management’s assessment of, and the operating effectiveness of, our internal controls over financial
reporting in conjunction with their opinion on our audited financial statements. Any failure to maintain
adequate internal controls over financial reporting or to implement required, new or improved controls,
or difficulties encountered in their implementation, could cause us to report material weaknesses or
other deficiencies in our internal controls over financial reporting and could result in a more than
remote possibility of errors or misstatements in our consolidated financial statements that would be
material. If we or our independent registered public accounting firm were to conclude that our internal
controls over financial reporting were not effective, investors could lose confidence in our reported
financial information and the price of our units could decline. Our failure to achieve and maintain
effective internal controls could have a material adverse effect on our business in the future, our access
to the capital markets and investors’ perception of us. In addition, material weaknesses in our internal
controls could require significant expense and management time to remediate.

Risks Relating to Our Operations and the Infrastructure Industry

All of our operating entities are subject to general economic conditions and risks relating to the
global economy.

Many industries, including the industries in which we operate, are impacted by adverse events in
global financial markets, which may have a profound effect on global economies. Some key impacts of
general financial market turmoil include contraction in credit markets resulting in a widening of credit
spreads, devaluations and enhanced volatility in global equity, commodity and foreign exchange markets
and a general lack of market liquidity. A slowdown in the financial markets or other key measures of
the global economy, including, but not limited to, new home construction, employment rates, business
conditions, inflation, fuel and energy costs, lack of available credit, the state of the financial markets,
interest rates and tax rates may adversely affect our growth and profitability.

The demand for services provided by the operations are, in part, dependent upon and correlated
to economic growth of the regions applicable to the assets and the demand for services sought by the
customers of the relevant assets. Lower economic growth in a region or regions may, either directly or
indirectly, reduce demand for the services provided by the assets.
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Specifically, a global credit/liquidity crisis, such as the one experienced in 2008/2009, could
materially impact the cost and availability of financing and overall liquidity; the volatility of commodity
output prices and currency exchange markets could materially impact revenues, profits and cash flow;
volatile energy, commodity input and consumables prices and currency exchange rates could materially
impact production costs; and the devaluation and volatility of global stock markets could materially
impact the valuation of our units. Any one of these factors could have a material adverse effect on our
business, financial condition and results of operations. If such increased levels of volatility and market
turmoil continue, our operations and the trading price of our units may be adversely impacted.

Some of our operations depend on continued strong demand for commodities, such as natural gas,
minerals or timber, for their financial performance. Material reduction in demand for these key commodities
can potentially result in a stranded asset.

Some of our operations are critically linked to the transport or production of key commodities. For
example, in the long term, our Australian coal terminal operation relies on demand for coal exports
and our North American gas transmission operation relies on demand for natural gas and benefits from
higher gas prices. Similarly, our timber operations rely on strong demand for timber products.
Accordingly, a downturn in the demand for or price of a key commodity linked to one of our
operations may have a material adverse impact on the financial performance or growth prospects of
that particular operation.

If a critical upstream or downstream business ceased to operate, this could materially impact our
financial performance. In extreme cases our infrastructure could become redundant, resulting in an
inability to recover a return on or of capital and potentially trigger covenants and other terms and
conditions under associated debt facilities.

General economic and business conditions that impact the debt or equity markets could impact
Brookfield Infrastructure’s ability to access credit markets.

General economic and business conditions that impact the debt or equity markets, such as the
2008/2009 global financial crisis, could impact the availability of credit to, and cost of credit for,
Brookfield Infrastructure. Brookfield Infrastructure has revolving credit facilities and other short-term
borrowings. The amount of interest charged on these will fluctuate based on changes in short-term
interest rates. Any economic event that affects interest rates or the ability to refinance borrowings
could materially adversely impact Brookfield Infrastructure’s financial condition.

In addition, some of our operations either currently have a credit rating or may have a credit
rating in the future. A credit rating downgrade may result in an increase in the cost of debt for the
relevant businesses and reduced access to debt markets.

Some assets in our portfolio have a requirement for significant capital expenditure, for example,
our Australian railroad operations. For other assets, cash, cash equivalents and short-term investments
combined with cash flow generated from operations are believed to be sufficient for it to make the
foreseeable required level of capital investment. However, no assurance can be given that additional
capital investments will not be required in these businesses. If Brookfield Infrastructure is unable to
generate enough cash to finance necessary capital expenditure through operating cash flow, then
Brookfield Infrastructure may be required to issue additional equity or incur additional indebtedness.
The issue of additional equity would be dilutive to existing shareholders at the time and any additional
indebtedness would increase the debt payment obligations of Brookfield Infrastructure, and may
negatively impact its business, financial condition and results of operations.

All of our operating entities are subject to government policy changes.

Our financial condition and results of operations could also be affected by changes in economic or
other government policies or other political or economic developments in each country or region, as
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well as regulatory changes or administrative practices over which we have no control such as: the
regulatory environment related to our business operations and concession agreements; interest rates;
currency fluctuations; exchange controls and restrictions; inflation; liquidity of domestic financial and
capital markets; tax policies; and other political, social, economic, and environmental and occupational
health and safety developments that may occur in or affect the countries in which our operating entities
operate or the countries in which the customers of our operating entities operate or both. In addition,
operating costs can be influenced by a wide range of factors, many of which may not be under the
control of the owner/operator, including the need to comply with the directives of central and local
government authorities. For example, in the case of our transport and energy operations we cannot
predict the impact of future economic conditions, energy conservation measures, alternative fuel
requirements, or governmental regulation all of which could reduce the demand for or availability of
commodities our transport and energy operations rely upon, most notably coal. It is difficult to predict
government policies and what form of laws and regulations will be adopted or how they will be
construed by the relevant courts, or to the extent which any changes may adversely affect us.

We may be exposed to uninsurable losses and force majeure events.

The assets of our infrastructure businesses are exposed to unplanned interruptions caused by
significant catastrophic events such as cyclones, landslides, explosions, terrorist attacks, floods,
earthquakes, fires, major plant breakdowns, pipeline or electricity line ruptures or other disasters.
Operational disruption, as well as supply disruption, could adversely affect the cash flow available from
these assets. In addition, the cost of repairing or replacing damaged assets could be considerable and
could give rise to third-party claims. In some cases, project agreements can be terminated if the force
majeure event is so catastrophic as to render it incapable of remedy within a reasonable time period.
Repeated or prolonged interruption may result in a permanent loss of customers, substantial litigation
or penalties or regulatory or contractual non-compliance. Moreover, any loss from such events may not
be recoverable under relevant insurance policies. Business interruption insurance is not always
available, or economic, to protect the business from these risks.

Force majeure is the term generally used to refer to an event beyond the control of the party
claiming that the event has occurred, including acts of God, fire, flood, earthquakes, war and labor
strikes. Some force majeure events may adversely affect a party’s ability to perform its obligations until
it is able to remedy the force majeure event.

Given the nature of the assets operated by our operating entities, we may be more exposed to risks
in the insurance market that lead to limitations on coverage and/or increases in premium. For example,
our timber operations are not insured against losses from fires, many components of our South
American electricity transmission operations are not insured against losses from earthquakes and our
North American gas transmission operation, our Australasian energy distribution operations in
New Zealand and our European energy distribution operations self-insure the majority of their line and
pipe assets. Therefore, the occurrence of a major or uninsurable event could have a material adverse
effect on financial performance. Even if such insurance were available, the cost would be prohibitive.
While not a risk borne directly by us, the ability of the operating entities to obtain the required
insurance coverage at a competitive price may have an impact on the returns generated by them and
accordingly the returns we receive.

All of our infrastructure operations may require substantial capital expenditures in the future.

Our utilities and transport and energy operations are capital intensive and require substantial
ongoing expenditures for, among other things, additions and improvements, and maintenance and
repair of plant and equipment related to our operations. Any failure to make necessary capital
expenditures to maintain our operations in the future could impair the ability of our operations to
serve existing customers or accommodate increased volumes. In addition, we may not be able to
recover such investments based upon the rates our operations are able to charge.
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In addition, in some of the jurisdictions in which we have utilities or transport and energy
operations, certain maintenance capital expenditures may not be covered by the regulatory framework.
If our operations in these jurisdictions require significant capital expenditures to maintain our asset
base, we may not be able to cover such costs through the regulatory framework. In addition, we may be
exposed to disallowance risk in other jurisdictions to the extent that capital expenditures and other
costs are not fully recovered through the regulatory framework.

Performance of our operating entities may be harmed by future labor disruptions and economically
unfavorable collective bargaining agreements.

Several of our current operations or other business operations have workforces that are unionized
and, as a result, they are required to negotiate the wages, benefits and other terms with many of their
employees collectively. If an operating entity were unable to negotiate acceptable contracts with any of
its unions as existing agreements expire, it could experience a significant disruption of its operations,
higher ongoing labor costs and restrictions on its ability to maximize the efficiency of its operations,
which could have a material adverse effect on its business, financial condition and results of operations.

In addition, in some jurisdictions where we have operations, labor forces have a legal right to
strike which may have an impact on our operations.

Our operations are exposed to occupational health and safety and accident risks.

Infrastructure projects and operational assets are exposed to the risk of accidents that may give
rise to personal injury, loss of life, disruption to service and economic loss. Some of the tasks
undertaken by employees and contractors are inherently dangerous and have the ability to result in
serious injury or death.

Our operating entities are subject to laws and regulations governing health and safety matters,
protecting both members of the public and their employees and contractors. Occupational health and
safety legislation and regulations differ in each jurisdiction. Any breach of these obligations, or serious
accidents involving our employees, contractors or members of the public which do not amount to a
breach, could expose them to adverse regulatory consequences, including the forfeit or suspension of
operating licenses, potential litigation, claims for material financial compensation, reputational damage,
fines or other legislative sanction, all of which have the potential to impact the results of our operating
entities and our ability to make distributions. Furthermore, where we do not control a business, we
have a limited ability to influence health and safety outcomes.

Many of our utilities operations and transport and energy operations are regulated and may be exposed
to increased economic regulation.

Our utilities operations and transport and energy operations involve ongoing commitments to
economic regulators, safety regulators and other governmental agencies. This is due to the essential
nature of the services provided by these businesses and the fact that the services are usually provided
on a monopoly or near monopoly basis. The terms upon which access to our facilities is provided can
be determined or amended by a regulator periodically. Future terms to apply, including access charges
our operations are entitled to charge, cannot be determined with any certainty, as we do not have
discretion as to the amount that can be charged. New regulatory determinations or changes in
regulatory approaches may result in material changes to the revenue or profitability of our utilities
operations and transport and energy operations.

The risk that a government will repeal, amend, enact or promulgate a new law or regulation or
that a regulator or other government agency will issue a new interpretation of the law or regulations,
may affect our utilities operations and transport and energy operations or a project substantially. This
may also be due to court decisions and actions of government agencies that affect these operations or a
project’s performance or the demand for its services. For example, a government policy decision may
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result in adverse financial outcomes for us through directions to spend money to improve security,
reliability or quality of service. In addition, a decision by a government or regulator to regulate
non-regulated assets may significantly change the economics of these businesses.

Our operating entities are exposed to environmental risks, including increasing environmental legislation
and the broader impacts of climate change.

With an increasing global focus and public sensitivity to environmental sustainability and
environmental regulation becoming more stringent, Brookfield Infrastructure’s assets could be subject
to increasing environmental responsibility and liability. Specifically, many jurisdictions in which
Brookfield Infrastructure operates are considering implementing, or have implemented, schemes
relating to the regulation of carbon emissions. The nature and extent of future regulation in the various
jurisdictions in which Brookfield Infrastructure’s operations are situated is uncertain, but is expected to
become more complex and stringent.

It is difficult to assess the impact of any changes on Brookfield Infrastructure. These schemes may
result in increased costs to our operations and may have an adverse impact on prospects for growth of
some businesses. To the extent such regimes (or other carbon emissions regulations) become applicable
to the operations of Brookfield Infrastructure (and the costs of such regulations are not able to be fully
passed on to consumers), its financial performance may be impacted due to costs applied to carbon
emissions and increased compliance costs.

Our operating entities are also subject to laws and regulations relating to the protection of the
environment and pollution. Standards are set by these laws and regulations regarding certain aspects of
environmental quality and reporting and provide for penalties and other liabilities for the violation of
such standards and establish, in certain circumstances, obligations to remediate and rehabilitate current
and former facilities and locations where our operations are, or were, conducted. These laws and
regulations may have a detrimental impact on the financial performance of our infrastructure
operations and projects through increased compliance costs or otherwise. Any breach of these
obligations, or even incidents relating to the environment that do not amount to a breach, could
adversely affect the results of our operating entities and their reputations and expose them to claims
for financial compensation or adverse regulatory consequences.

Our operations may also be exposed directly or indirectly to the broader impacts of climate
change, including extreme weather events, export constraints on commodities, increased resource prices
and restrictions on energy and water usage.

Our operating entities may be exposed to higher levels of regulation than in other sectors and breaches of
such regulations could expose our operating entities to claims for financial compensation and adverse
regulatory consequences.

In many instances, our ownership and operation of infrastructure assets involves an ongoing
commitment to a governmental agency. The nature of these commitments exposes the owners of
infrastructure assets to a higher level of regulatory control than typically imposed on other businesses.
For example, our timber operations are subject to provincial, state and federal government regulations
relating to forestry practices and the export of logs and several of our utilities and transport and energy
operations are subject to government safety and reliability regulations that are specific to their
industries. The risk that a governmental agency will repeal, amend, enact or promulgate a new law or
regulation or that a governmental authority will issue a new interpretation of the law or regulations,
could affect our operating entities substantially.

There is also the risk that our operating entities do not have, might not obtain, or may lose
permits necessary for their operations. Permits or special rulings may be required on taxation, financial
and regulatory related issues. Even though most permits and licenses are obtained before the
commencement of operations, many of these licenses and permits have to be renewed or maintained
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over the life of the business. The conditions and costs of these permits, licenses and consents may be
changed on any renewal, or, in some cases, may not be renewed due to unforeseen circumstances or a
subsequent change in regulations. In any event, the renewal or non-renewal could have a material
adverse effect on our business, financial condition and results of operations.

The lands used for our infrastructure assets may be subject to adverse claims or governmental or
First Nations rights.

Our utilities, transport and energy and timber operations require large areas of land on which to
be constructed and operated. The rights to use the land can be obtained through freehold title, leases
and other rights of use. Although we believe that we have valid rights to all easements, licenses and
rights of way necessary for our infrastructure operations, not all of our easements, licenses and rights of
way are registered against the lands to which they relate and may not bind subsequent owners.
Additionally, different jurisdictions have adopted different systems of land title and in some
jurisdictions it may not be possible to ascertain definitively who has the legal right to enter into land
tenure arrangements with the asset owner. In some jurisdictions where we have operations, it is
possible to claim indigenous rights to land and the existence or declaration of native title may affect
the existing or future activities of our utilities, transport and energy or timber operations and impact on
their business, financial condition and results of operations.

In addition, a government, court, regulator, or aboriginal group may make a decision or take
action that affects an asset or project’s performance or the demand for its services. In particular, a
regulator may restrict our access to an asset, or may require us to provide third parties with access, or
may affect the pricing structure so as to lower our revenues and earnings. In Australia, native title
legislation provides for a series of procedures that may need to be complied with if native title is
declared on relevant land. In Canada, courts have recognized that First Nations peoples may possess
rights at law in respect of land used or occupied by their ancestors where treaties have not been
concluded to deal with these rights. In either case, the claims of a First Nations group may affect the
existing or future activities of our operations, impact on our business, financial condition and results of
operations, or require that compensation be paid.

We operate in a highly competitive market for acquisition opportunities.

Our acquisition strategy is dependent to a significant extent on the ability of Brookfield to identify
acquisition opportunities that are suitable for us. We face competition for acquisitions primarily from
investment funds, operating companies acting as strategic buyers, construction companies, commercial
and investment banks, and commercial finance companies. Many of these competitors are substantially
larger and have considerably greater financial, technical and marketing resources than are available to
us. Some of these competitors may also have higher risk tolerances or different risk assessments, which
could allow them to consider a wider variety of acquisitions. Due to the capital intensive nature of
infrastructure acquisitions, in order to finance acquisitions we will need to compete for equity capital
from institutional investors and other equity providers, including Brookfield, and our ability to
consummate acquisitions will be dependent on such capital continuing to be available. Increases in
interest rates could also make it more difficult to consummate acquisitions because our competitors
may have a lower cost of capital which may enable them to bid higher prices for assets. In addition,
because of our affiliation with Brookfield, there is a higher risk that when we participate with
Brookfield and others in joint ventures, partnerships and consortiums on acquisitions we may become
subject to antitrust or competition laws that we would not be subject to if we were acting alone. These
factors may create competitive disadvantages for us with respect to acquisition opportunities.

We cannot assure you that the competitive pressures we face will not have a material adverse
effect on our business, financial condition and results of operations or that Brookfield will be able to
identify and make acquisitions on our behalf that are consistent with our objectives or that generate
attractive returns for our unitholders. We may lose acquisition opportunities in the future if we do not
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match prices, structures and terms offered by competitors, if we are unable to access sources of equity
or obtain indebtedness at attractive rates or if we become subject to antitrust or competition laws.
Alternatively, we may experience decreased rates of return and increased risks of loss if we match
prices, structures and terms offered by competitors.

Infrastructure assets may be subject to competition risk.

Some assets may be affected by the existence of other competing assets owned and operated by
other parties. There can be no assurance that our businesses can renew all their existing contracts or
win additional contracts with its existing or potential customers. The ability of our businesses to
maintain or improve their revenue is dependent on price, availability and customer service as well as on
the availability of access to alternative infrastructure. In the case where the relevant business is unable
to retain customers and/or unable to win additional customers to replace those customers it is unable
to retain, the revenue from such assets will be reduced.

In addition, there is a risk that when the Brookfield Infrastructure participates with Brookfield and
others in joint ventures, partnerships and consortiums on acquisitions, Brookfield Infrastructure may
become subject to anti-trust or competition laws that it would not be subject to if it were acting alone.
These factors may create competitive disadvantages for the Brookfield Infrastructure with respect to
acquisition opportunities.

Investments in infrastructure projects during the construction phase are likely to retain some
residual risk.

Investments in new infrastructure projects during the construction phase are likely to retain some
residual risk that the project will not be completed within budget, within the agreed timeframe and to
the agreed specifications and, where applicable, will not be successfully integrated into the existing
assets. During the construction phase, the major risks include: (i) a delay in the projected completion
of the project, which can result in an increase in total project construction costs through higher
capitalized interest charges and additional labor, material expenses, and a resultant delay in the
commencement of cash flow; and (ii) the insolvency of the head contractor, a major subcontractor and/
or a key equipment supplier. Construction costs may exceed estimates for various reasons, including
inaccurate engineering and planning, labor and building material costs in excess of expectations and
unanticipated problems with project start-up. Such unexpected increases may result in increased debt
service costs, operations phase debt service costs, operations and maintenance expenses and damage
payments for late delivery. This may result in the inability of project owners to meet the higher interest
and principal repayments arising from the additional debt required.

Brookfield has structured some of our current operations as joint ventures, partnerships and consortium
arrangements, and we intend to continue to operate in this manner in the future, which will reduce
Brookfield’s and our control over our operations and may subject us to additional obligations.

Brookfield has structured some of our current operations as joint ventures, partnerships and
consortium arrangements. An integral part of our strategy is to participate with institutional investors in
Brookfield sponsored or co-sponsored consortiums for single asset acquisitions and as a partner in or
alongside Brookfield sponsored or co-sponsored partnerships that target acquisitions that suit our
profile. These arrangements are driven by the magnitude of capital required to complete acquisitions of
infrastructure assets and other industry-wide trends that we believe will continue. Such arrangements
involve risks not present where a third party is not involved, including the possibility that partners or
co-venturers might become bankrupt or otherwise fail to fund their share of required capital
contributions. Additionally, partners or co-venturers might at any time have economic or other business
interests or goals different from us and Brookfield.

Joint ventures, partnerships and consortium investments generally provide for a reduced level of
control over an acquired company because governance rights are shared with others. Accordingly,
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decisions relating to the underlying operations, including decisions relating to the management and
operation and the timing and nature of any exit, are often made by a majority vote of the investors or
by separate agreements that are reached with respect to individual decisions. In addition, such
operations may be subject to the risk that the company may make business, financial or management
decisions with which we do not agree or the management of the company may take risks or otherwise
act in a manner that does not serve our interests. Because we may not have the ability to exercise
control over such operations, we may not be able to realize some or all of the benefits that we believe
will be created from our and Brookfield’s involvement. If any of the foregoing were to occur, our
business, financial condition and results of operations could suffer as a result.

In addition, because some of our current operations are structured as joint ventures, partnerships
or consortium arrangements, the sale or transfer of interests in some of our operations are subject to
rights of first refusal or first offer, tag along rights or drag along rights and some agreements provide
for buy-sell or similar arrangements. For example, some of our investments are subject to a shareholder
agreement which allows for an en bloc sale of the assets without our consent. Such rights may be
triggered at a time when we may not want them to be exercised and such rights may inhibit our ability
to sell our interest in an entity within our desired time frame or on any other desired basis.

Our infrastructure business is at risk of becoming involved in disputes and possible litigation.

Our infrastructure businesses are at risk of becoming involved in disputes and possible litigation,
the extent of which cannot be ascertained at this time. Any material or costly dispute or litigation could
adversely affect the value of the assets or future financial performance of Brookfield Infrastructure. In
addition, as a result of the actions of the Holding Entities or the operating entities, Brookfield
Infrastructure could be subject to various legal proceedings concerning disputes of a commercial nature,
or to claims in the event of bodily injury or material damage. The final outcome of any proceeding
could have a negative impact on the business, financial condition or results of operations of Brookfield
Infrastructure during a given quarter or financial year. Further information regarding specific disputes
is provided below.

Future acquisitions may subject us to additional risks.

Future acquisitions will likely involve some or all of the following risks, which could materially and
adversely affect our business, financial condition or results of operations: the difficulty of integrating
the acquired operations and personnel into our current operations; potential disruption of our current
operations; diversion of resources, including Brookfield’s time and attention; the difficulty of managing
the growth of a larger organization; the risk of entering markets in which we have little experience; the
risk of becoming involved in labor, commercial or regulatory disputes or litigation related to the new
enterprise; and the risk of environmental or other liabilities associated with the acquired business.

Our participation in PPPs is subject to a variety of risks.

There are a variety of risks relating to the public private partnerships of Brookfield Infrastructure,
including:

* Brookfield Infrastructure may be required to retain risks inherent in a PPP project and may be
exposed to risks of default by the subcontractors;

* Brookfield Infrastructure may experience operating cost overruns in relation to a project;

* the PPP project activities may include significant development activities, which may expose
Brookfield Infrastructure to various risks associated with construction;

* changes in law requiring capital expenditures could have a material adverse effect on the
operations; and

e counterparties may default on their obligations under the relevant contractual arrangements.
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Change of control provisions as a result of the merger between Brookfield Infrastructure and Prime.

A change of control in Prime resulting from the Merger Transaction may trigger rights by third
parties or government agencies under contracts with, or authorizations held by Prime or the operating
businesses held by it. We are aware of a number of such provisions, but we do not believe any of these
provisions are material. It is possible that due diligence conducted as part of the Merger Transaction
may have failed to identify a change of control trigger in a material contract or authorization or that a
contractual counterparty or government agency may take a different view on the interpretation of such
a provision to that taken by us.

Some of our businesses operate in jurisdictions with less developed legal systems and could experience
potential difficulties in obtaining effective legal redress and create uncertainties.

Some of our businesses operate in jurisdictions with less developed legal systems than those in
more established economies. In these jurisdictions, Brookfield Infrastructure could experience potential
difficulties in obtaining effective legal redress; a higher degree of discretion on the part of
governmental authorities; a lack of judicial or administrative guidance on interpreting applicable rules
and regulations; inconsistencies or conflicts between and within various laws, regulations, decrees,
orders and resolutions; and relative inexperience of the judiciary and courts in such matters.

In addition, in certain jurisdictions, Brookfield Infrastructure may find that the commitment of
local business people, government officials and agencies and the judicial system to abide by legal
requirements and negotiated agreements could be uncertain, creating particular concerns with respect
to permits, approvals and licences required or desirable for, or agreements entered into in connection
with, the Brookfield Infrastructure business in any such jurisdiction. These may be susceptible to
revision or cancellation and legal redress may be uncertain or delayed. There can be no assurance that
joint ventures, licences, permits or approvals (or applications for licences, permits or approvals) or
other legal arrangements will not be adversely affected by the actions of government authorities or
others and the effectiveness of and enforcement of such arrangements in these jurisdictions cannot
be assured.

Action taken by national, state or provincial governments, including nationalization or the imposition of
new taxes, could materially impact the financial performance or value of our assets.

Our assets are located in many different jurisdictions, each with its own government and legal
system. Different levels of political risk exist in each jurisdiction and it is possible that action taken by a
national, state or provincial government, including the nationalization of a business or the imposition of
new taxes, could materially impact our financial performance or in extreme cases deprive Brookfield
Infrastructure of one or more of its businesses without adequate compensation.

We rely on computerized business systems.

Our business places significant reliance on information technology. Its computer systems will
include custom developed and purchased business applications, both for information and processing, as
well as embedded systems, which support ongoing administrative and commercial operations. In
addition, our business also relies upon telecommunication services to interface with its widely
distributed business network and customers. The information and embedded systems of key business
partners and regulatory agencies are also important to our operations. The failure of any such systems
for a significant time period could have a material adverse effect on our business prospects, financial
condition and results of operations.
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Risks Relating to Our Utilities Operations

Clients of our utilities operations may default on their obligations under the relevant contractual
arrangements.

Some of our utilities operations have customer contracts as well as concession agreements in place
with public and private sector clients. On the public sector side this may include central government
departments, local government bodies and quasi-government agencies. Since it cannot be assumed that
a central government will in all cases assume liability for the obligation of quasi-government agencies
or those central government departments will themselves not default on their obligations, the possibility
of a default remains. Our utilities operations also have contracts with private sector clients. There is an
increased risk of default by private sector clients compared with public sector clients. For example, we
have a single customer which represented approximately 63% of contractual and regulated revenues of
our South American electricity transmission operations in 2010. As this accounts for a majority of its
cash flow, our South American electricity transmission operations could be materially adversely affected
by any material change in the assets, financial condition or results of operations of that customer.

Risks Relating to Our Transport and Energy Operations

Customers of our transport and energy operations may default on their obligations under the relevant
contractual arrangements.

Our transport and energy operations have a broad portfolio of customers, however should any of
our customers experience financial problems it may have a significant impact on their creditworthiness.
We cannot provide assurance that one or more of these customers will not default on their obligations
to us or that such a default or defaults will not have a material adverse effect on our transport and
energy operations, financial position, future results of operations, or future cash flows. Furthermore,
the bankruptcy of one or more of our customers, or some other similar proceeding or liquidity
constraint, might make it unlikely that we would be able to collect all or a significant portion of
amounts owed by the distressed entity or entities. In addition, such events might force such customers
to reduce or curtail their future use of our products and services, which could have a material adverse
effect on our business, financial condition and results of operations.

Risks Relating to Our Timber Operations

The financial performance of our timber operations may be affected by economic recessions
or downturns.

The vast majority of the products from our timber operations are sensitive to macro-economic
conditions in North America and Asia and are thus susceptible to economic recessions or downturns in
these markets. Decreases in the level of residential construction, repair and remodeling activity
generally reduce demand for logs and wood products, resulting in lower revenues, profits and cash
flows for lumber mills who are important customers to our timber operations. Depressed commodity
prices in lumber, pulp or paper may also cause mill operators to temporarily or permanently shut down
their mills if their product prices fall to a level where mill operation would be uneconomic. Moreover,
these operators may be required to temporarily suspend operations at one or more of their mills to
bring production in line with market demand or in response to market irregularities. Any of these
circumstances could significantly reduce the prices that we realize for our timber as well as the volume
of our timber that we may be able to sell. In addition to impacting our timber operations’ sales, cash
flows and earnings, weakness in the market prices of timber products will also have an effect on our
ability to attract additional capital, the cost of that capital and the value of our timberland assets.
Further, we may reduce near term harvest levels to preserve our inventory for periods of higher pricing,
which would negatively impact the near term results and cash flow of our timber operations.
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A variety of factors may limit or prevent harvesting by our timber operations, including weather
conditions.

Weather conditions, industry practices and federal, state and provincial laws and regulations
associated with forestry practices, sale of logs and environmental matters, including wildlife and water
resources, may limit or prevent harvesting, road building and other activities on the timberlands owned
by our timber operations. In the case of restrictions arising from regulatory requirements, the size of
the area subject to restriction will vary depending on the protected species at issue, the time of year
and other factors. In addition, if regulations become more restrictive, the amount of the timberlands
subject to harvest restrictions could increase. The timberlands owned by our timber operations may also
suffer damage by fire, insect infestation, wind, disease, prolonged drought and other natural and
man-made disasters. There can be no assurance that our timber operations will achieve harvest levels in
the future necessary to maintain or increase revenues, earnings and cash flows. There can be no
assurance that the forest management planning by our timber operations, including silviculture, will
have the intended result of ensuring that their asset base appreciates over time.

Our timber operations operate in a highly competitive industry, subject to price fluctuations.

Timberland companies operate in a highly competitive business environment in which companies
compete, to a large degree, on the basis of price and also on the basis of service and ability to provide
a steady supply of products over the long-term. The prime competitors to our timber operations are
governments, other large forestland owners and small private forestland owners. In addition, wood and
paper products are subject to increasing competition from a variety of substitute products, including
non-wood and engineered wood products and electronic media. The competitive position of our timber
operations and the price realized for our products is also influenced by a number of other factors
including: the ability to attract and maintain long-term customer relationships; the quality of our
products; the health of the regional converting industry; the costs of timber production; the availability,
quality and cost of labor; the cost of fuel; shipping and fee for service costs; changes in global timber
supply; technological advances that increase yield in other regions; and the price and availability of
substitute wood and non-wood products.

Our Canadian timber operations are subject to federal restrictions which may require them to decrease
their planned export of logs.

Currently, logs from most private timberlands in Canada are not subject to provincial export
regulations, but are subject to federal export regulations. As a result, all export logs must be advertised
for local consumption and may be exported only if there is a surplus of domestic supply as indicated by
the absence of fair market value offers (based on current domestic prices) from domestic lumber mills.
Accordingly, an increase in domestic demand could result in our Canadian freehold timberlands being
required to decrease their planned export of logs. The provincial government in British Columbia is
currently reviewing its log export policy, and may recommend that the federal government impose a
policy that may further restrict the export of logs from private lands in British Columbia. As export
market pricing is generally at a premium to the domestic market pricing, any reduction in log exports
could have an adverse effect on our Canadian timber operations.

Timberlands maybe adversely affected by other risks.

Further risks arising from changes to legislation or regulations affecting Timberlands may
arise from:

* the designation of nature conservancy areas that overlap with our timber plantations, within
which restrictions prohibit or constrain the cultivation of certain types of timber; and

* changes to environmental legislation or regulations that may impose additional operating costs
or constrain timber production.
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In addition, Timberlands may be adversely affected by infestations such as the pine beetle which
has had a material impact on the pine species in the interior of the United States and Canada.

Risks Relating to Our Relationship with Brookfield

Brookfield exercises substantial influence over our partnership and we are highly dependent on
the Manager.

Brookfield is the sole shareholder of our Managing General Partner. As a result of its ownership
of our Managing General Partner, Brookfield is able to control the appointment and removal of our
Managing General Partner’s directors and, accordingly, exercise substantial influence over our
partnership. In addition, our partnership holds its interest in the operating entities indirectly and will
hold any future acquisitions indirectly through the Holding LP, the general partner of which is
indirectly owned by Brookfield. As our partnership’s only substantial asset is the limited partnership
interests that it holds in the Holding LP, our partnership does not have a right to participate directly in
the management or activities of the Holding LP or the Holding Entities, including with respect to the
making of decisions.

Our partnership and Holding LP do not have any employees and depend on the management and
administration services provided by the Manager. Brookfield personnel and support staff that provide
services to us are not required to have as their primary responsibility the management and
administration of our partnership or the Holding LP or to act exclusively for either of us. Any failure
to effectively manage our current operations or to implement our strategy could have a material
adverse effect on our business, financial condition and results of operations.

Brookfield has no obligation to source acquisition opportunities for us and we may not have access to all
infrastructure acquisitions that Brookfield identifies.

Our ability to grow depends on Brookfield’s ability to identify and present us with acquisition
opportunities. Brookfield established our partnership to own and operate certain infrastructure assets
on a global basis. However, Brookfield has no obligation to source acquisition opportunities for us. In
addition, Brookfield has not agreed to commit to us any minimum level of dedicated resources for the
pursuit of infrastructure-related acquisitions. There are a number of factors which could materially and
adversely impact the extent to which suitable acquisition opportunities are made available from
Brookfield, for example:

* there is no accepted industry standard for what constitutes an infrastructure asset. Brookfield
may consider certain assets that have both real-estate related characteristics and infrastructure
related characteristics to be real estate and not infrastructure;

e it is an integral part of Brookfield’s (and our) strategy to pursue the acquisition of infrastructure
assets through consortium arrangements with institutional investors, strategic partners or
financial sponsors and to form partnerships to pursue such acquisitions on a specialized or
global basis. Although Brookfield has agreed with us that it will not enter any such arrangements
that are suitable for us without giving us an opportunity to participate in them, there is no
minimum level of participation to which we will be entitled;

* the same professionals within Brookfield’s organization that are involved in acquisitions that are
suitable for us are responsible for the consortiums and partnerships referred to above, as well as
having other responsibilities within Brookfield’s broader asset management business. Limits on
the availability of such individuals will likewise result in a limitation on the availability of
acquisition opportunities for us;

* Brookfield will only recommend acquisition opportunities that it believes are suitable for us. Our
focus is on assets where we believe that our operations-oriented approach can be deployed to
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create value. Accordingly, opportunities where Brookfield cannot play an active role in
influencing the underlying operating company or managing the underlying assets may not be
suitable for us, even though they may be attractive from a purely financial perspective. Legal,
regulatory, tax and other commercial considerations will likewise be an important consideration
in determining whether an opportunity is suitable and will limit our ability to participate in these
more passive investments and may limit our ability to have more than 50% of our assets
concentrated in a single jurisdiction; and

* in addition to structural limitations, the question of whether a particular acquisition is suitable is
highly subjective and is dependent on a number of factors including our liquidity position at the
time, the risk profile of the opportunity, its fit with the balance of our then current operations
and other factors. If Brookfield determines that an opportunity is not suitable for us, it may still
pursue such opportunity on its own behalf, or on behalf of a Brookfield sponsored partnership
or consortium.

In making these determinations, Brookfield may be influenced by factors that result in a
misalignment or conflict of interest. See Item 7.B “Related Party Transactions—Conflicts of Interest
and Fiduciary Duties.”

The departure of some or all of Brookfield’s professionals could prevent us from achieving our objectives.

We depend on the diligence, skill and business contacts of Brookfield’s professionals and the
information and opportunities they generate during the normal course of their activities. Our future
success will depend on the continued service of these individuals, who are not obligated to remain
employed with Brookfield. Brookfield has experienced departures of key professionals in the past and
may do so in the future, and we cannot predict the impact that any such departures will have on our
ability to achieve our objectives. The departure of a significant number of Brookfield’s professionals for
any reason, or the failure to appoint qualified or effective successors in the event of such departures,
could have a material adverse effect on our ability to achieve our objectives. Our limited partnership
agreement and our Master Services Agreement do not require Brookfield to maintain the employment
of any of its professionals or to cause any particular professionals to provide services to us or on
our behalf.

The control of our Managing General Partner may be transferred to a third party without unitholder
consent.

Our Managing General Partner may transfer its general partnership interest to a third party in a
merger or consolidation or in a transfer of all or substantially all of its assets without the consent of
our unitholders. Furthermore, at any time, the sharcholder of our Managing General Partner may sell
or transfer all or part of its shares in our Managing General Partner without the approval of our
unitholders. If a new owner were to acquire ownership of our Managing General Partner and to
appoint new directors or officers of its own choosing, it would be able to exercise substantial influence
over our partnership’s policies and procedures and exercise substantial influence over our management
and the types of acquisitions that we make. Such changes could result in our partnership’s capital being
used to make acquisitions in which Brookfield has no involvement or in making acquisitions that are
substantially different from our targeted acquisitions. Additionally, our partnership cannot predict with
any certainty the effect that any transfer in the ownership of our Managing General Partner would have
on the trading price of our units or our partnership’s ability to raise capital or make investments in the
future, because such matters would depend to a large extent on the identity of the new owner and the
new owner’s intentions with regard to our partnership. As a result, the future of our partnership would
be uncertain and our partnership’s business, financial condition and results of operations may suffer.

24 Brookfield Infrastructure



Brookfield may increase its ownership of our partnership and the Holding LP relative to other
unitholders.

Brookfield holds approximately 29% of the issued and outstanding interests in the Holding LP
through a 1% general partnership interest and a 28% limited partnership interest. The limited
partnership interests held by Brookfield are redeemable for cash or exchangeable for our units in
accordance with the Redemption-Exchange Mechanism, which could result in Brookfield eventually
owning 29% of our issued and outstanding units. See Item 10.B “Memorandum and Articles of
Association—Description of the Holding LP’s Limited Partnership Agreement—Redemption-Exchange
Mechanism.” Brookfield currently owns approximately 2% of our issued and outstanding units.

The Infrastructure GP LP may also reinvest incentive distributions in exchange for units of the
Holding LP. See Item 7.B “Related Party Transactions—Incentive Distributions.” In addition,
Brookfield has advised our partnership that it may from time-to-time reinvest distributions it receives
from the Holding LP in the Holding LP’s distribution reinvestment plan, with the result that Brookfield
will receive additional units of the Holding LP. Additional units of the Holding LP acquired, directly or
indirectly, by Brookfield are redeemable for cash or exchangeable for our units in accordance with the
Redemption-Exchange Mechanism. See Item 10.B “Memorandum and Articles of Association—
Description of the Holding LP’s Limited Partnership Agreement—Redemption-Exchange Mechanism.”
Brookfield may also purchase additional units of our partnership in the market. Any of these events
may result in Brookfield increasing its ownership of our partnership and the Holding LP above 50%.

Brookfield does not owe our unitholders any fiduciary duties under the Master Services Agreement or our
other arrangements with Brookfield.

The obligations of Brookfield under the Master Services Agreement and our other arrangements
with them are contractual rather than fiduciary in nature. As a result, our Managing General Partner,
which is an affiliate of Brookfield, in its capacity as our partnership’s general partner, has sole authority
and discretion to enforce the terms of such agreements and to consent to any waiver, modification or
amendment of their provisions.

Our limited partnership agreement and the Holding LP’s limited partnership agreement contain
various provisions that modify the fiduciary duties that might otherwise be owed to our partnership and
our unitholders, including when such conflicts of interest arise. These modifications may be important
to our unitholders because they restrict the remedies available for actions that might otherwise
constitute a breach of fiduciary duty and permit our Managing General Partner and the Infrastructure
General Partner to take into account the interests of third parties, including Brookfield, when resolving
conflicts of interest. See Item 7.B “Related Party Transactions—Contflicts of Interest and Fiduciary
Duties.” It is possible that conflicts of interest may be resolved in a manner that is not in the best
interests of our partnership or the best interests of our unitholders.
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Our organizational and ownership structure may create significant conflicts of interest that may be
resolved in a manner that is not in the best interests of our partnership or the best interests of our
unitholders.

Our organizational and ownership structure involves a number of relationships that may give rise
to conflicts of interest between our partnership and our unitholders, on the one hand, and Brookfield,
on the other hand. In certain instances, the interests of Brookfield may differ from the interests of our
partnership and our unitholders, including with respect to the types of acquisitions made, the timing
and amount of distributions by our partnership, the reinvestment of returns generated by our
operations, the use of leverage when making acquisitions and the appointment of outside advisors and
service providers, including as a result of the reasons described under Item 7.B “Related Party
Transactions.”

Our arrangements with Brookfield were negotiated in the context of an affiliated relationship and may
contain terms that are less favorable than those which otherwise might have been obtained from unrelated
parties.

The terms of our arrangements with Brookfield were effectively determined by Brookfield in the
context of the spin-off. While our Managing General Partner’s independent directors are aware of the
terms of these arrangements and have approved the arrangements on our behalf, they did not negotiate
the terms. These terms, including terms relating to compensation, contractual or fiduciary duties,
conflicts of interest and Brookfield’s ability to engage in outside activities, including activities that
compete with us, our activities and limitations on liability and indemnification, may be less favorable
than otherwise might have resulted if the negotiations had involved unrelated parties. Under our
limited partnership agreement, persons who acquire our units and their transferees will be deemed to
have agreed that none of those arrangements constitutes a breach of any duty that may be owed to
them under our limited partnership agreement or any duty stated or implied by law or equity.

Our Managing General Partner may be unable or unwilling to terminate the Master Services Agreement.

The Master Services Agreement provides that the Service Recipients may terminate the agreement
only if: the Manager defaults in the performance or observance of any material term, condition or
covenant contained in the agreement in a manner that results in material harm to us and the default
continues unremedied for a period of 30 days after written notice of the breach is given to the
Manager; the Manager engages in any act of fraud, misappropriation of funds or embezzlement against
any Service Recipient that results in material harm to us; the Manager is grossly negligent in the
performance of its duties under the agreement and such negligence results in material harm to the
Service Recipients; or upon the happening of certain events relating to the bankruptcy or insolvency of
the Manager. Our Managing General Partner cannot terminate the agreement for any other reason,
including if the Manager or Brookfield experiences a change of control, and there is no fixed term to
the agreement. In addition, because our Managing General Partner is an affiliate of Brookfield, it may
be unwilling to terminate the Master Services Agreement, even in the case of a default. If the
Manager’s performance does not meet the expectations of investors, and our Managing General
Partner is unable or unwilling to terminate the Master Services Agreement, the market price of our
units could suffer. Furthermore, the termination of the Master Services Agreement would terminate
our partnership’s rights under the Relationship Agreement and the Licensing Agreement. See Item 7.B
“Related Party Transactions—Relationship Agreement” and Item 7.B “Related Party Transactions—
Licensing Agreement.”

The liability of the Manager is limited under our arrangements with it and we have agreed to indemnify
the Manager against claims that it may face in connection with such arrangements, which may lead it to
assume greater risks when making decisions relating to us than it otherwise would if acting solely for its
own account.

Under the Master Services Agreement, the Manager has not assumed any responsibility other than
to provide or arrange for the provision of the services described in the Master Services Agreement in
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good faith and will not be responsible for any action that our Managing General Partner takes in
following or declining to follow its advice or recommendations. In addition, under our limited
partnership agreement, the liability of the Managing General Partner and its affiliates, including the
Manager, is limited to the fullest extent permitted by law to conduct involving bad faith, fraud or
willful misconduct or, in the case of a criminal matter, action that was known to have been unlawful.
The liability of the Manager under the Master Services Agreement is similarly limited, except that the
Manager is also liable for liabilities arising from gross negligence. In addition, our partnership has
agreed to indemnify the Manager to the fullest extent permitted by law from and against any claims,
liabilities, losses, damages, costs or expenses incurred by an indemnified person or threatened in
connection with our operations, investments and activities or in respect of or arising from the Master
Services Agreement or the services provided by the Manager, except to the extent that the claims,
liabilities, losses, damages, costs or expenses are determined to have resulted from the conduct in
respect of which such persons have liability as described above. These protections may result in the
Manager tolerating greater risks when making decisions than otherwise would be the case, including
when determining whether to use leverage in connection with acquisitions. The indemnification
arrangements to which the Manager is a party may also give rise to legal claims for indemnification
that are adverse to our partnership and our unitholders.

Risks Relating to Our Units

Our unitholders do not have a right to vote on partnership matters or to take part in the management of
our partnership.

Under our limited partnership agreement, our unitholders are not entitled to vote on matters
relating to our partnership, such as acquisitions, dispositions or financing, or to participate in the
management or control of our partnership. In particular, our unitholders do not have the right to
remove our Managing General Partner, to cause our Managing General Partner to withdraw from our
partnership, to cause a new general partner to be admitted to our partnership, to appoint new directors
to our Managing General Partner’s board of directors, to remove existing directors from our Managing
General Partner’s board of directors or to prevent a change of control of our Managing General
Partner. In addition, except as prescribed by applicable laws, our unitholders’ consent rights apply only
with respect to certain amendments to our limited partnership agreement. As a result, unlike holders of
common stock of a corporation, our unitholders are not able to influence the direction of our
partnership, including its policies and procedures, or to cause a change in its management, even if they
are unsatisfied with the performance of our partnership. Consequently, our unitholders may be
deprived of an opportunity to receive a premium for their units in the future through a sale of our
partnership and the trading price of our units may be adversely affected by the absence or a reduction
of a takeover premium in the trading price.

The market price of our units may be volatile.

The market price of our units may be highly volatile and could be subject to wide fluctuations.
Some of the factors that could negatively affect the price of our units include: general market and
economic conditions, including disruptions, downgrades, credit events and perceived problems in the
credit markets; actual or anticipated variations in our quarterly operating results or distributions;
changes in our investments or asset composition; write-downs or perceived credit or liquidity issues
affecting our assets; market perception of our partnership, our business and our assets; our level of
indebtedness and/or adverse market reaction to any indebtedness we incur in the future; additions or
departures of our or Brookfield’s key personnel; changes in market valuations of similar infrastructure
companies; speculation in the press or investment community; and changes in U.S. tax laws that make
it impractical or impossible for our partnership to continue to be taxable as a partnership for
U.S. federal income tax purposes.
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Risks Relating to Taxation
General

Changes in tax law and practice may have a material adverse effect on our operations and, as a
consequence, the value of our assets and the net amount of distributions payable to our unitholders.

Our structure, including the structure of the Holding Entities and the operating entities, is based
on prevailing taxation law and practice in the local jurisdictions in which we operate. Any change in tax
legislation (including in relation to taxation rates) and practice in these jurisdictions could adversely
affect such company or entity, as well as the net amount of distributions payable to our unitholders.
Taxes and other constraints that would be applicable to us in such jurisdictions may not be applicable
to local institutions or other parties and such parties may therefore have a significantly lower effective
cost of capital and a corresponding competitive advantage in pursuing such acquisitions.

In 2010, legislation was introduced into the U.S. Congress and passed by the U.S. House of
Representatives (H.R. 4213, the American Jobs and Closing Tax Loopholes Act of 2010, or the Act),
which, if it had been finally enacted into law and applicable to our partnership, could have had adverse
consequences, including (a) the re-characterization of capital gain income as “ordinary income”, (b) the
potential reclassification of qualified dividend income as “ordinary income” subject to a higher rate of
U.S. income tax, (c) uncertain treatment for non-U.S. partners on certain types of U.S. source income,
and (d) significant limitations on the ability of our partnership to meet the “qualifying income”
exception for taxation as a partnership for U.S. federal income tax purposes. However, such legislation
was never passed by the U.S. Senate and was not enacted into law. Recently, President Obama has
reintroduced as part of his fiscal year 2012 budget proposal a similar concept of re-characterizing
certain items of capital gain income as “ordinary income”, but such proposal lacks sufficient details to
determine its full scope and any potential application to our partnership. At this time, it remains
unclear whether any legislation related to such budget proposal, or legislation similar to H.R. 4213, will
be proposed or enacted by the U.S. Congress and, if enacted, whether and how any such legislation
would apply to our partnership. See discussion under Item 10.E “Taxation—Certain Material
U.S. Federal Income Tax Considerations—Partnership Status of our partnership and the Holding LP”.
In view of the potential significance of any such U.S. federal income tax law changes and the fact that
there are likely to be ongoing developments in this area, you should consult your own tax advisor as to
the potential effects the proposed legislation might have on an investment in our partnership.

Additionally, under recently enacted U.S. legislation, certain payments of U.S. source income made
after December 31, 2012, (including payments attributable to dispositions of property which produced
(or could produce) certain U.S. source income) made to us or by us to or through non-U.S. financial
institutions or non-U.S. entities, could be subject to a 30% withholding tax unless (a) the
non-U.S. financial institution enters into an agreement with the IRS to provide to the IRS information
concerning its direct and certain indirect U.S. account holders, or (b) in the case of other
non-U.S. entities, such entity provides to the withholding agent similar information concerning its
substantial U.S. beneficial owners. These rules do not apply with respect to payments from obligations
that are outstanding as of March 18, 2012. You should consult your own tax advisors as to the
potential effects the recently enacted legislation might have on an investment in our partnership.

Our partnership’s ability to make distributions depends on us receiving sufficient cash distributions from
our underlying operations and we cannot assure our unitholders that our partnership will be able to make
cash distributions to them in amounts that are sufficient to fund their tax liabilities.

We are subject to local taxes in each of the relevant territories and jurisdictions (such as Canada,
the United States, the United Kingdom, Australia and Chile) in which we have operations, including
taxes on our income, profits or gains and withholding taxes. As a result, our partnership’s cash available
for distribution is reduced by such taxes and the post-tax return to investors is similarly reduced by
such taxes. We intend that future acquisitions be assessed on a case-by-case basis and, where possible
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and commercially viable, structured so as to minimize any adverse tax consequences for us as a result
of making such acquisitions.

Each of our unitholders will be required to include in their income its allocable share of our
partnership’s items of income, gain, loss, deduction and credit (including, so long as it is treated as a
partnership for tax purposes, our partnership’s allocable share of those items of Brookfield
Infrastructure) for each of our taxable years ending with or within such unitholder’s taxable year. See
Item 10.E “Taxation.” With respect to each of our unitholders, the cash distributed to a unitholder may
not be sufficient to fund the payment of the full amount of such unitholder’s tax liability in respect of
its investment in our partnership because such unitholder’s tax liability is dependent on their particular
tax situation and we will make simplifying tax assumptions in determining the amount of the
distribution. In addition, the actual amount and timing of distributions will always be subject to the
discretion of our Managing General Partner’s board of directors and we cannot assure our unitholders
that our partnership will in fact make cash distributions as intended. See Item 8.A “Consolidated
Statements and Other Financial Information.” Even if our partnership is unable to distribute cash in an
amount that is sufficient to fund our unitholders tax liabilities, each of our unitholders will still be
required to pay income taxes on their share of our partnership’s taxable income.

Our unitholders may be subject to taxes and tax filing obligations in jurisdictions in which they are not
resident for tax purposes or are not otherwise subject to tax.

Because of our unitholders’ holdings in our partnership, our unitholders may be subject to taxes
and tax return filing obligations in jurisdictions other than the jurisdiction in which they are a resident
for tax purposes or are not otherwise subject to tax. Although we will attempt, to the extent reasonably
practicable, to structure our operations and investments so as to minimize income tax filing obligations
by our unitholders in such jurisdictions, there may be circumstances in which we are unable to do so.
Income or gains from our holdings may be subject to withholding or other taxes in jurisdictions outside
our unitholders’ jurisdiction of residence for tax purposes or in which they are not otherwise subject to
tax. If any of our unitholders wish to claim the benefit of an applicable income tax treaty, such
unitholders may be required to submit information to our partnership and/or the tax authorities in such
jurisdictions.

Our unitholders may be exposed to transfer pricing risks.

To the extent that our partnership, Brookfield Infrastructure, the Holding Entities or the operating
entities enter into transactions or arrangements with parties with whom they do not deal at arm’s
length, including Brookfield, the relevant tax authorities may seek to adjust the quantum or nature of
the amounts received or paid by such entities if they consider that the terms and conditions of such
transactions or arrangements differ from those that would have been made between persons dealing at
arm’s length. This could result in more tax being paid by such entities and therefore the return to
investors could be reduced.

Our Managing General Partner and the Infrastructure General Partner believe that the base
management fee and any other amount that is paid to the Manager will be commensurate with the
value of the services being provided by the Manager and are comparable to the fees or other amounts
that would be agreed to in an arm’s length arrangement. Our Managing General Partner and the
Infrastructure General Partner therefore do not anticipate that the amounts of income (or loss)
allocated to our unitholders will be adjusted. However, no assurance can be given in this regard.

If the relevant tax authority were to assert that an adjustment should be made under the transfer
pricing rules to an amount (most likely, an expense) that is relevant to the computation of the income
of Brookfield Infrastructure or our partnership, such assertion could result in adjustments to amounts
of income (or loss) allocated to our unitholders by our partnership for tax purposes. In addition, we
may also be liable for transfer pricing penalties in respect of transfer pricing adjustments unless
reasonable efforts were made to determine, and use, arm’s length transfer prices. Generally, reasonable
efforts in this regard are only considered to be made if contemporaneous documentation has been
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prepared in respect of such transactions or arrangements that support the transfer pricing methodology.
Our Managing General Partner and the Infrastructure General Partner advise that satisfactory
contemporaneous documentation for these purposes has been and will be prepared in respect of all
transactions or arrangements with Brookfield, and in particular with respect to the Master Services
Agreement. Accordingly, our Managing General Partner and the Infrastructure General Partner do not
anticipate that the amounts of income (or loss) allocated to our unitholders for tax purposes will be
required to be adjusted or that our unitholders, our partnership, or Brookfield Infrastructure will be
subject to transfer pricing penalties described above. However, no assurance can be given in

this regard.

A non-U.S. person who holds more than 5% of our units may be subject to special rules under the
U.S. Foreign Investment in Real Property Tax Act of 1980, which may have a material adverse effect on the
return to such person from an investment in our units.

A non-U.S. person who holds more than 5% of our units may be subject to special rules under the
U.S. Foreign Investment in Real Property Tax Act of 1980, or FIRPTA. For purposes of determining
whether a non-U.S. person holds more than 5% of our units, special attribution rules apply. Where a
non-U.S. person who holds (or is deemed to hold) more than 5% of our units disposes of units at a
time when our partnership is a U.S. Real Property Holding Corporation, or USRPHC, (which
determination includes a five year look back period) any gain will be subject to U.S. taxation at 35%,
and such non-U.S. person will have a U.S. tax return filing obligation. Our Managing General Partner
does not believe that our partnership is currently, or has been, a USRPHC. Our partnership is not
under any obligation to avoid becoming a USRPHC or to notify unitholders in the event that our
Managing General Partner determines it becomes a USRPHC. If any unitholder is a non-U.S. person
and owns or anticipates owning more than 5% of our units, such person should consult their tax
advisors. The application of the FIRPTA rules to a non-U.S. person who holds (or is deemed to hold)
more than 5% of our units would result in such non-U.S. person being liable for FIRPTA tax if such
non-U.S. person disposes of our units at a time when we are a USRPHC or have at any time been a
USRPHC within the shorter of such non-U.S. person’s holding period or five years preceding the
disposition.

United States

If either our partnership or Brookfield Infrastructure were to be treated as a corporation for U.S. federal
income tax purposes, the value of our units may be adversely affected.

The value of our units to unitholders will depend in part on our partnership and the Holding LP
being treated as partnerships for U.S. federal income tax purposes. However, in order for our
partnership to be considered a partnership for U.S. federal income tax purposes, under present law,
90% or more of our partnership’s gross income for every taxable year must consist of qualifying
income, as defined in Section 7704 of the U.S. Internal Revenue Code of 1986, as amended, or the
U.S. Internal Revenue Code, and the partnership must not be required to register, if it were a
U.S. corporation, as an investment company under the Investment Company Act and related rules.
Although our Managing General Partner and the Infrastructure General Partner intend to manage our
affairs so that our partnership would not need to be registered as an investment company if it were a
U.S. corporation and so that it will meet the 90% test described above in each taxable year, our
partnership may not meet these requirements or current law may change so as to cause, in either event,
our partnership to be treated as a corporation for U.S. federal income tax purposes. (See, for example,
the discussion of certain potential implications of President Obama’s fiscal year 2012 budget proposal,
under Item 10.E “Taxation—Certain Material U.S. Federal Income Tax Considerations—Partnership
Status of our partnership and the Holding LP” below). If our partnership were treated as a corporation
for U.S. federal income tax purposes, (i) the deemed conversion to corporate status would generally
result in recognition of gain (but not loss) to U.S. Holders (as such term is defined in Item 10.E
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“Taxation—Certain Material U.S. Federal Income Tax Considerations”); (ii) our partnership would
likely be subject to U.S. corporate income tax and branch profits tax with respect to income, if any,
that is effectively connected to a U.S. trade or business; (iii) distributions to our U.S. Holders would be
taxable as dividends to the extent of our partnership’s earnings and profits; (iv) dividends, interest, and
certain other passive income our partnership receives from U.S. entities would, in most instances, be
subject to U.S. withholding tax at a rate of 30% (although certain non-U.S. Holders (as such term is
defined in Item 10.E “Taxation—Certain Material U.S. Federal Income Tax Considerations™)
nevertheless may be entitled to certain treaty benefits in respect of their allocable share of such
income), and U.S. Holders would not be allowed a tax credit with respect to any such tax withheld;

(v) the “portfolio interest” exemption would not apply to interest income of our partnership derived
from entities bearing certain relationships to our partnership (although certain non-U.S. Holders
nevertheless may be entitled to certain treaty benefits in respect of their allocable share of such
income); and (vi) our partnership could be classified as a “passive foreign investment company”

(as defined in the U.S. Internal Revenue Code), and such classification would have adverse tax
consequences to U.S. Holders with respect to distributions and gain recognized on the sale of our units.
In addition to the foregoing consequences, if our partnership were treated as a corporation for

U.S. federal income tax purposes, and, as of the time of conversion from partnership status to
corporate status, the value of our partnership’s U.S. assets equaled or exceeded 60% of the value of
our partnership’s total assets, some or all of the net income recognized by our partnership subsequent
to such conversion would be subject to U.S. corporate income tax. Our Managing General Partner and
Infrastructure General Partner do not expect that our partnership’s U.S. assets will at any time equal or
exceed such thresholds. If Brookfield Infrastructure were to be treated as a corporation for U.S. federal
income tax purposes, consequences similar to those described above would apply.

Neither our partnership nor Brookfield Infrastructure has requested, nor do they plan to request, a
ruling from the Internal Revenue Service, or the IRS, on their tax status for U.S. federal income tax
purposes or as to any other matter affecting us.

We may be subject to U.S. “backup” withholding tax or other U.S. withholding taxes if any unitholder
fails to comply with U.S. tax reporting rules or if the IRS or other applicable state and local taxing authorities
do not accept our withholding methodology, and such excess withholding tax cost will be an expense borne by
our partnership, and, therefore, all of our unitholders on a pro rata basis.

We may become subject to U.S. “backup” withholding tax at the applicable rate (currently 28%) or
other U.S. withholding taxes (potentially as high as 30%) with respect to any U.S. or non-U.S. Holder
who fails to timely provide our partnership (or the clearing agent or other intermediary) with an IRS
Form W-9 or IRS Form W-8, as the case may be, or if the withholding methodology we use is not
accepted by the IRS or applicable state and local taxing authorities. See “Certain Material U.S. Federal
Income Tax Considerations—Administrative Matters—Backup and Other Administrative Withholding
Issues”. Accordingly, it is important that each of our unitholders timely provides our partnership
(or the clearing agent or other intermediary) with an IRS Form W-9 or IRS Form W-8, as applicable.
To the extent that any unitholder fails to timely provide the applicable forms (or such form is not
properly completed), or should the IRS or other applicable state and local taxing authorities not accept
our withholding methodology, our partnership may treat such U.S. “backup” withholding taxes or other
U.S. withholding taxes as an expense, which will be borne by all unitholders on a pro rata basis. As a
result, our unitholders that fully comply with their U.S. tax reporting obligations may bear a share of
such burden created by other unitholders that do not comply with the U.S. tax reporting rules.

Tax-exempt entities may face certain adverse U.S. tax consequences from owning our units.

Our Managing General Partner and the Infrastructure General Partner intend to use commercially
reasonable efforts to structure the activities of our partnership and the Holding LP to avoid generating
income connected with the conduct of a trade or business (which income would constitute “unrelated
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business taxable income” to the extent allocated to a tax-exempt entity). Our partnership and the
Holding LP are not prohibited from incurring indebtedness, and at times either or both may do so. If
any such indebtedness were used to acquire property by our partnership or by the Holding LP, such
property generally would constitute “debt-financed property,” and any income or gain realized on such
debt-financed property (including a portion of any income or gain realized up to 12 months after all
such debt has been repaid) and allocated to a tax-exempt entity generally would constitute “unrelated
business taxable income” to such tax-exempt entity. In addition, even if such indebtedness were not
used either by our partnership or by the Holding LP to acquire property but were instead used to fund
distributions to our unitholders, if a tax-exempt entity subject to taxation in the United States used such
proceeds to make an investment outside our partnership, the IRS could assert that such investment
constitutes debt-financed property to such unitholder with the consequences noted above. Our
partnership and the Holding LP intend not to have directly had, after December 31, 2009, any
outstanding indebtedness that was used to acquire property, and thus the Managing General Partner
and the Infrastructure General Partner do not believe that our partnership or the Holding LP will
generate UBTI due to “debt-financed property” in the future. (Holding Entities, which are not
partnerships, which are directly or indirectly owned by our partnership and the Holding LP have
incurred acquisition indebtedness and may continue to incur acquisition indebtedness in the future).

A non-U.S. tax-exempt entity generally could be subject to taxation in the United States on its
U.S. source unrelated business taxable income and on certain trade or business income that is
effectively connected with the conduct of any trade or business of our partnership or the Holding LP in
the United States. Our Managing General Partner and the Infrastructure General Partner intend to use
commercially reasonable efforts to structure the activities of our partnership and the Holding LP to
avoid generating income treated as effectively connected with the conduct of a U.S. trade or business,
but do expect our partnership and the Holding LP to realize some U.S. source investment income,
which, if debt-financed, would constitute unrelated business taxable income.

The potential for having income characterized as unrelated business taxable income could make
our units an unsuitable investment for a tax-exempt entity. A tax-exempt entity should consult its own
tax advisor to determine the U.S. federal income tax consequences with respect to an investment in
our units.

There may be limitations on the deductibility of our partnership’s interest expense.

For so long as our partnership is treated as a partnership for U.S. federal income tax purposes,
each of our unitholders that is a U.S. person (or otherwise taxable in the United States) generally will
be taxed on their share of our partnership’s net taxable income. However, U.S. federal income tax law
may limit the deductibility of such a unitholder’s share of our partnership’s interest expense. In
addition, deductions for such a unitholder’s share of our partnership’s interest expense may be limited
or disallowed for U.S. state and local tax purposes. Therefore, any such unitholders may be taxed on
amounts in excess of such unitholder’s share of the net income of our partnership. This could adversely
impact the value of our units if our partnership was to incur (either directly or indirectly) a significant
amount of indebtedness. See Item 10.E “Taxation—Certain Material U.S. Federal Income Tax
Considerations—Consequences to U.S. Holders—Holding of Our Units.”

If our partnership were engaged in a U.S. trade or business, non-U.S. persons would face certain adverse
U.S. tax consequences from owning our units.

Our Managing General Partner believes that our partnership is not engaged in a U.S. trade or
business for U.S. federal income tax purposes, and intends to use commercially reasonable efforts to
structure its activities to avoid generating income treated as effectively connected with a U.S. trade or
business, including effectively connected income attributable to the sale of a “United States Real
Property Interest”, as defined in the U.S. Internal Revenue Code. Accordingly our partnership’s
non-U.S. Holders will generally not be subject to U.S. federal income tax on interest, dividends and
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gains derived from non-U.S. sources. It is possible, however, that the IRS could disagree or that the
U.S. federal tax laws and Treasury regulations could change and our partnership could be deemed to be
engaged in a U.S. trade or business, which would have a material adverse effect on non-U.S. Holders.
If, contrary to our Managing General Partner’s expectations, our partnership is considered to be
engaged in a U.S. trade or business or realizes gain from the sale or other disposition of a

United States Real Property Interest, non-U.S. Holders would be required to file U.S. federal income
tax returns and would be subject to U.S. federal income tax at the regular graduated rates, which our
partnership may be required to withhold.

To meet U.S. federal income tax and other objectives, our partnership and the Holding LP will invest
through foreign and domestic Holding Entities that are treated as corporations for U.S. federal income tax
purposes, and such Holding Entities may be subject to corporate income tax.

To meet U.S. federal income tax and other objectives, our partnership and Holding LP will invest
through foreign and domestic Holding Entities that are treated as corporations for U.S. federal income
tax purposes, and such Holding Entities may be subject to corporate income tax. Consequently, items
of income, gain, loss, deduction and credit realized in the first instance by our operating entities will
not flow, for U.S. federal income tax purposes, directly to Holding LP, our partnership, or our
unitholders, and any such items may be subject to a corporate income tax, in the United States and
other jurisdictions, at the level of the Holding Entities. Any such additional taxes may adversely affect
our ability to operate solely to maximize our cash flow.

Certain of our Holding Entities or operating entities may be, or may be acquired through, an entity
classified as a “passive foreign investment company” for U.S. federal income tax purposes.

U.S. Holders face unique U.S. tax issues from indirectly owning interests in a “passive foreign
investment company”, or PFIC, that may result in adverse U.S. tax consequences to them. Certain of
the existing entities are “passive foreign investment companies” based on the analysis of the existing
operating entities and Holding Entities. Furthermore, we may in the future acquire certain investments
or operating entities through one or more Holding Entities which may be treated as corporations for
U.S. federal income tax purposes, and such future Holding Entities or other companies in which we
acquire an interest may be or become treated as PFICs. Provided a “QEF election” (as discussed in the
section “Certain Material U.S. Federal Income Tax Considerations—Consequences to U.S. Holders—
Passive Foreign Investment Companies” below) is made and a QEF information return is filed annually
by the U.S. Holder, the PFIC status is not expected to have a material adverse effect on such
U.S. Holder. Our partnership and Holding LP intend to dispose of some existing PFICs by
December 31, 2011. However, there can be no assurance that a current or future investment will not
qualify as a PFIC. Recently enacted U.S. legislation requires each U.S. person who directly or indirectly
owns an interest in a PFIC to file an annual report with the IRS and failure to file such report could
result in the imposition of penalties on such U.S. person. You should consult your own tax advisors as
to the potential effects that this legislation might have on your filing requirements.

Tax gain or loss on disposition of our units could be more or less than expected.

If our unitholders sell their units and are taxable in the United States, they will recognize a gain or
loss for U.S. federal income tax purposes equal to the difference between the amount realized and the
adjusted tax basis in those units. Prior distributions to our unitholders in excess of the total net taxable
income allocated to them, which decreased the tax basis in their units, will in effect become taxable
income to them for U.S. federal income tax purposes if our units are sold at a price greater than their
tax basis in those units, even if the price is less than the original cost. A portion of the amount
realized, whether or not representing gain, may be ordinary income to our unitholders.
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Our structure involves complex provisions of U.S. federal income tax law for which no clear precedent or
authority may be available. Our structure also is subject to potential legislative, judicial or administrative
change and differing interpretations, possibly on a retroactive basis.

The U.S. federal income tax treatment of our unitholders depends in some instances on
determinations of fact and interpretations of complex provisions of U.S. federal income tax law for
which no clear precedent or authority may be available. Our unitholders should be aware that the
U.S. federal income tax rules, particularly those applicable to partnerships, are constantly under review
(including currently) by the Congressional tax-writing committees and other persons involved in the
legislative process, the IRS, the U.S. Treasury Department and the courts, frequently resulting in
revised interpretations of established concepts, statutory changes, revisions to regulations and other
modifications and interpretations, any of which could adversely affect the value of our units and be
effective on a retroactive basis. For example, changes to the U.S. federal tax laws and interpretations
thereof could adversely affect the U.S. federal income tax treatment of publicly traded partnerships,
including changes that make it more difficult or impossible for our partnership (and Brookfield
Infrastructure) to meet the “qualifying income™ exception to be treated as a partnership for
U.S. federal income tax purposes that is not taxable as a corporation and changes that reduce the net
amount of distributions available to our unitholders. (See, for example, the discussion of certain
potential implications of President Obama’s fiscal year 2012 budget proposal under Item 10.E
“Taxation—Certain Material U.S. Federal Income Tax Considerations—Partnership Status of our
partnership and the Holding LP” below). Such changes could also affect or cause us to change the way
we conduct our activities, affect the tax considerations of an investment in our partnership, change the
character or treatment of portions of our partnership’s income (including changes that recharacterize
certain allocations as potentially non-deductible fees) and adversely affect an investment in our units.

Our partnership’s organizational documents and agreements permit our Managing General Partner
to modify our limited partnership agreement from time-to-time, without the consent of our unitholders,
to address certain changes in U.S. federal income tax regulations, legislation or interpretation. In some
circumstances, such revisions could have a material adverse impact on some or all of our unitholders.

The IRS may not agree with certain assumptions and conventions that we use in attempting to comply
with applicable U.S. federal income tax laws or that we use to report income, gain, loss, deduction and credit
to our unitholders.

Our partnership will apply certain assumptions and conventions in an attempt to comply with
applicable rules and to report income, gain, deduction, loss and credit to our unitholders in a manner
that reflects such unitholders’ beneficial ownership of partnership items, taking into account variation in
ownership interests during each taxable year because of trading activity. Because our partnership
cannot match transferors and transferees of our units, our partnership will adopt depreciation,
amortization and other tax accounting conventions that may not conform to all aspects of existing
Treasury regulations. In order to maintain the fungibility of all of our units at all times, we seek to
achieve the uniformity of U.S. tax treatment for all purchasers of our units which are acquired at the
same time and price (irrespective of the identity of the particular seller of our units or the time when
our units are issued by our partnership) through the application of certain accounting principles that we
believe are reasonable for our partnership. A successful IRS challenge to any of the foregoing
assumptions or conventions could adversely affect the amount of tax benefits available to our
unitholders and could require that items of income, gain, deductions, loss or credit, including interest
deductions, be adjusted, reallocated or disallowed in a manner that adversely affects our unitholders. It
also could affect the timing of these tax benefits or the amount of gain on the sale of our units and
could have a negative impact on the value of our units or result in audits of and adjustments to our
unitholders’ tax returns.
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Our unitholders may be subject to state, local and non-U.S. taxes and return filing requirements as a
result of holding our units.

Our unitholders may be subject to state, local and non-U.S. taxes, including unincorporated
business taxes and estate, inheritance or intangible taxes that are imposed by the various jurisdictions in
which either our partnership or Brookfield Infrastructure does business or owns property now or in the
future, even if our unitholders do not reside in any of those jurisdictions. Our unitholders may be
required to file income tax returns and pay income taxes in some or all of these jurisdictions. Further,
our unitholders may be subject to penalties for failure to comply with those requirements. It is the
responsibility of each of our unitholders to file all U.S. federal, state, local and non-U.S. tax returns
that may be required of such unitholder.

Our partnership may not be able to furnish to each of our unitholders specific tax information within
90 days after the close of each calendar year, in which case our unitholders who are U.S. taxpayers would
want to anticipate the need to file annually a request for an extension of the due date of their income
tax return.

We expect that we will be providing Schedule K-1s to our unitholders no later than 90 days after
the end of our partnership’s fiscal year. If for some reason we are unable to do so, our unitholders who
are U.S. taxpayers would want to anticipate the need to file annually with the IRS (and certain states)
a request for an extension past April 15 or the otherwise applicable due date of their income tax return
for the taxable year. See Item 10.E “Taxation—Certain Material U.S. Federal Income Tax
Considerations—Administrative Matters—Information Returns”.

The sale or exchange of 50% or more of our units will result in the termination of our partnership for
U.S. federal income tax purposes.

Our partnership will be considered to have been terminated for U.S. federal income tax purposes
if there is a sale or exchange of 50% or more of our units within a 12-month period. A termination of
our partnership would, among other things, result in the closing of our taxable year for U.S. federal
income tax purposes for all our unitholders and could result in possible acceleration of income to
certain of our unitholders and certain other consequences that may adversely affect the value of our
units. However, the Managing General Partner does not expect a termination, should it occur, to have
a material impact on the computation of the future taxable income generated by our partnership for
U.S. income tax purposes. See Item 10.E “Taxation—Certain Material U.S. Federal Income Tax
Considerations—Administrative Matters—Constructive Termination.”

Canada

Tax proposals may deny the deductibility of losses arising from our unitholders’ units in our partnership
in computing their income for Canadian federal income tax purposes.

On October 31, 2003, the Department of Finance released for public comment tax proposals, or
the REOP Proposals, regarding the deductibility of interest and other expenses for purposes of the
Income Tax Act (Canada), or the Tax Act. Under the REOP Proposals, a taxpayer would be considered
to have a loss from a source that is a business or property for a taxation year only if, in that year, it is
reasonable to assume that the taxpayer will realize a cumulative profit (excluding capital gains or
losses) from the business or property during the period that the business is carried on or that the
property is held. In general, these proposals may deny the deduction of losses arising from our
unitholders’ units in our partnership in computing their income for Canadian federal income tax
purposes in a particular taxation year, if, in the year the loss is claimed, it is not reasonable to expect
that an overall cumulative profit would be earned from the investment in our partnership for the
period in which our unitholders held and can reasonably be expected to hold the investment. Our
Managing General Partner and the Infrastructure General Partner do not anticipate that the activities
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of our partnership and the Holding LP will, in and of themselves, generate losses. However, investors
may incur expenses in connection with an acquisition of units in our partnership that could result in a
loss that would be affected by the REOP Proposals. The REOP Proposals have been the subject of a
number of submissions to the Minister of Finance (Canada). As part of the 2005 federal budget, the
Minister of Finance (Canada) announced that an alternative proposal to reflect the REOP Proposals
would be released for comment at an early opportunity. No such alternative proposal has been released
to date. There can be no assurance that such alternative proposal will not adversely affect our
unitholders or that it may not differ significantly from the REOP Proposals described above and in
Item 10.E “Taxation—Certain Material Canadian Federal Income Tax Considerations.”

If the non-Canadian subsidiaries in which Brookfield Infrastructure directly invests earn income that is
Joreign accrual property income our unitholders may be required to include amounts allocated from our
partnership in computing their income for Canadian federal income tax purposes even though there may be
no corresponding cash distribution.

Certain of the non-Canadian subsidiaries in which Brookfield Infrastructure will directly invest are
expected to be “controlled foreign affiliates”, as defined in the Tax Act, of Brookfield Infrastructure. If
any of such non-Canadian subsidiaries earns income that is “foreign accrual property income”, or FAPI,
as defined in the Tax Act, in a taxation year, Brookfield Infrastructure’s proportionate share of such
FAPI must be included in computing the income of Brookfield Infrastructure for Canadian federal
income tax purposes for the fiscal period of Brookfield Infrastructure in which the taxation year of such
controlled foreign affiliate that earned the FAPI ends, whether or not Brookfield Infrastructure actually
receives a distribution of such income. Our partnership will include its share of such FAPI of
Brookfield Infrastructure in computing its income for Canadian federal income tax purposes and our
unitholders will be required to include their proportionate share of such FAPI allocated from our
partnership in computing their income for Canadian federal income tax purposes. As a result, our
unitholders may be required to include amounts in their income even though they have not and may
not receive an actual cash distribution of such amount.

Unitholders may be required to include imputed amounts in their income in accordance with existing
section 94.1 of the Tax Act as proposed to be amended under tax proposals announced on March 4, 2010 and
contained in draft tax proposals released on August 27, 2010, if, having regard to all the circumstances, it is
reasonable to conclude that one of the main reasons for the unitholder acquiring or holding units of our
partnership is to derive a benefit from portfolio investments in such a manner that taxes under the Tax Act on
income, profits and gains for any year are significantly less than they would have been if such income, profits
and gains had been earned directly the unitholder.

On March 4, 2010, the Minister of Finance (Canada) announced as part of the 2010 Canadian
Federal Budget that the outstanding tax proposals regarding investments in “foreign investment
entities” would be replaced with revised tax proposals under which the existing rules in section 94.1 of
the Tax Act relating to investments in “offshore investment fund property” would remain in place
subject to certain limited enhancements. On August 27, 2010, the Minister of Finance (Canada)
released draft legislation to implement the revised tax proposals will be released for public consultation.
Existing section 94.1 of the Tax Act contains rules relating to investments in non-resident entities that
could in certain circumstances cause income to be imputed to unitholders, either directly or by way of
allocation of such income imputed to our partnership or to Brookfield Infrastructure. These rules
would apply if it is reasonable to conclude, having regard to all the circumstances, that one of the main
reasons for the unitholder, our partnership or Brookfield Infrastructure acquiring or holding an
investment in a non-resident entity is to derive a benefit from portfolio investments in such a manner
that taxes under the Tax Act on income, profits and gains for any year are significantly less than they
would have been if such income, profits and gains had been earned directly. In determining whether
this is the case, existing section 94.1 of the Tax Act as proposed to be amended, provides that
consideration must be given to, among other factors, the extent to which the income, profits and gains
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for any fiscal period are distributed in that or the immediately following fiscal period. If, having regard
to the particular circumstances, it is reasonable to conclude that one of the main reasons for the
acquisition or holding of our units by the unitholder, of units of Brookfield Infrastructure by our
partnership, or of interests in non-resident entities (other than a controlled foreign affiliate) by
Brookfield Infrastructure, is as stated above, income will be imputed directly to the unitholder or to
our partnership or Brookfield Infrastructure and allocated to the unitholder in accordance with the
rules in existing section 94.1 of the Tax Act as proposed to be amended. There can be no assurance
that the revised tax proposals will be enacted as proposed or at all. The rules in existing section 94.1 of
the Tax Act as proposed to be amended are complex and unitholders should consult their own tax
advisors regarding the application of these rules to them in their particular circumstances.

Unitholders who are not resident in Canada may be subject to Canadian federal income tax with respect
to any Canadian source business income earned by our partnership or Brookfield Infrastructure if our
partnership or Brookfield Infrastructure were considered to carry on business in Canada.

If our partnership or Brookfield Infrastructure were considered to carry on a business in Canada
for purposes of the Tax Act, unitholders who are not resident in Canada or deemed to be resident in
Canada for purposes of the Tax Act, or non-Canadian limited partners, would be subject to Canadian
federal income tax on their proportionate share of any Canadian source business income earned or
considered to be earned by our partnership, subject to the potential application of the safe harbor rule
in section 115.2 of the Tax Act and any relief that may be provided by any relevant income tax treaty
or convention.

Our Managing General Partner and the Infrastructure General Partner intend to manage the
affairs of our partnership and the Holding LP, to the extent possible, so that they do not carry on
business in Canada and are not considered or deemed to carry on business in Canada for purposes of
the Tax Act. Nevertheless, because the determination of whether our partnership or Brookfield
Infrastructure is carrying on business and, if so, whether that business is carried on in Canada, is a
question of fact that is dependent upon the surrounding circumstances, the Canada Revenue Agency,
or CRA, might contend successfully that either or both of our partnership and the Holding LP carries
on business in Canada for purposes of the Tax Act.

If our partnership or Brookfield Infrastructure is considered to carry on business in Canada or is
deemed to carry on business in Canada for the purposes of the Tax Act, non-Canadian limited partners
that are corporations would be required to file a Canadian federal income tax return for each of the
taxation years in which they were a non-Canadian limited partner regardless of whether relief from
Canadian taxation is available under an applicable income tax treaty or convention. Non-Canadian
limited partners who are individuals would be required to file a Canadian federal income tax return for
any taxation year in which they are allocated income from our partnership from carrying on business in
Canada that is not exempt from Canadian taxation under the terms of an applicable income tax treaty
or convention.

Non-Canadian limited partners may be subject to Canadian federal income tax on capital gains realized
by our partnership or Brookfield Infrastructure on dispositions of “taxable Canadian property”.

A non-Canadian limited partner will be subject to Canadian federal income tax on its
proportionate share of capital gains realized by our partnership or Brookfield Infrastructure on the
disposition of “taxable Canadian property” as defined in the Tax Act which includes, but is not limited
to, property that is used or held in a business carried on in Canada, shares of corporations resident in
Canada that are not listed on a designated stock exchange, and listed shares where the number of
shares owned exceeds prescribed amounts) other than “treaty protected property” as defined in the
Tax Act. Property of our partnership and the Holding LP generally will be treaty-protected property to
a non-Canadian limited partner if the gain from the disposition of the property would, because of an
applicable income tax treaty or convention, be exempt from tax under the Tax Act. Our Managing
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General Partner and the Infrastructure General Partner advise that our partnership and the

Holding LP are not expected to realize capital gains or losses from dispositions of taxable Canadian
property. However, no assurance can be given in this regard. Non-Canadian limited partners will be
required to file a Canadian federal income tax return in respect of a disposition of taxable Canadian
property by our partnership or Brookfield Infrastructure unless the disposition is an “excluded
disposition” for the purposes of the Tax Act. However, non-Canadian limited partners that are
corporations will still be required to file a Canadian federal income tax return in respect of a
disposition that is an “excluded disposition” if tax would otherwise be payable under Part I of the

Tax Act by the non-Canadian limited partners in respect of the disposition but is not because of a tax
treaty. In general, an “excluded disposition” is a disposition of property by a taxpayer in a taxation year
where (a) the taxpayer is a non-resident of Canada at the time of the disposition; (b) no tax is payable
by the taxpayer under Part I of the Tax Act for the taxation year; (c) the taxpayer is not liable to pay
any amounts under the Tax Act in respect of any previous taxation year (other than certain amounts for
which the CRA holds adequate security); and (d) each taxable Canadian property disposed of by the
taxpayer in the taxation year is either (i) “excluded property” as defined in subsection 116(6) of the
Tax Act or (ii) is property in respect of the disposition of which a certificate under subsection 116(2),
(4) or (5.2) has been issued by the CRA. Non-Canadian limited partners should consult their own tax
advisors with respect to the requirements to file a Canadian federal income tax return in respect of a
disposition of taxable Canadian property by our partnership or Brookfield Infrastructure.

Non-Canadian limited partners may be subject to Canadian federal income tax on capital gains realized
on the disposition of our units if our units are taxable Canadian property.

Any capital gain arising from the disposition or deemed disposition of our units by a non-Canadian
limited partner will be subject to taxation in Canada, if, at the time of the disposition or deemed
disposition, the units are taxable Canadian property, unless the units are treaty-protected property to
such non-Canadian limited partner. In general, our units will be taxable Canadian property at the time
of disposition or deemed disposition of more than 50% of the fair market value of our units was
derived, directly or indirectly, from one or any combination of (i) real or immovable property situated
in Canada, (ii) Canadian resource properties, (iii) timber resource properties, and (iv) options in
respect of or interests or civil law rights in such property Since our partnership’s assets will consist
principally of units of Brookfield Infrastructure, our units would generally be taxable Canadian property
if the units of Brookfield Infrastructure held by us were considered to be used or held by us in a
business carried on in Canada or if applying the greater than 50% test to Brookfield Infrastructure, its
units were taxable Canadian property at any time during the relevant 60-month period.. Similarly,
under these proposed amendment, units of Brookfield Infrastructure will not be taxable Canadian
property at any time unless, at any time during the 60-month period preceding that time, more than
50% of the fair market value of its units was derived, directly or indirectly, from property described in
(i) to (iv). Legislation to implement these proposed amendments is contained in Bill C-9 which
received second reading in the House of Commons on April 19, 2010. Units of our partnership will be
treaty protected property if the gain on the disposition of the units is exempt from tax under the
Tax Act under the terms of an applicable income tax treaty or convention. Our Managing General
Partner advises that our units are not expected to be taxable Canadian property but no assurance can
be given in this regard. See Item 10.E “Taxation—Certain Material Canadian Federal Income Tax
Considerations—Taxation of Non-Canadian Limited Partners.” If our units constitute taxable Canadian
property, non-Canadian limited partners will be required to file a Canadian federal income tax return
in respect of a disposition of our units unless the disposition is an excluded disposition (as discussed
above). If our units constitute taxable Canadian property, non-Canadian limited partners should consult
their own tax advisors with respect to the requirement to file a Canadian federal income tax return in
respect of a disposition of our units.
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Non-Canadian limited partners may be subject to Canadian federal reporting and withholding tax
requirements on the disposition of taxable Canadian property.

Non-Canadian limited partners who dispose of taxable Canadian property, other than “excluded
property” as defined in subsection 116(6) of the Tax Act and certain other property described in
subsection 116(5.2) of the Tax Act, (or who are considered to have disposed of such property on the
disposition of such property by our partnership or Brookfield Infrastructure), are obligated to comply
with the procedures set out in section 116 of the Tax Act and obtain a certificate thereunder. In order
to obtain such certificate, the non-Canadian limited partner is required to report certain particulars
relating to the transaction to the CRA not later than 10 days after the disposition occurs. Our
Managing General Partner advises that our units are not expected to be taxable Canadian property and
our Managing General Partner and the Infrastructure General Partner advise that our partnership and
the Holding LP are not expected to dispose of property that is taxable Canadian property but no
assurance can be given in these regards.

Payments of dividends or interest (other than interest exempt from Canadian federal withholding tax) by
residents of Canada to Brookfield Infrastructure will be subject to Canadian federal withholding tax and we
may be unable to apply a reduced rate taking into account the residency or entitlement to relief under an
applicable income tax treaty or convention of our unitholders.

Our partnership and the Holding LP will be deemed to be a non-resident person in respect of
certain amounts paid or credited to them by a person resident or deemed to be resident in Canada,
including dividends or interest. Dividends or interest (other than interest exempt from Canadian federal
withholding tax) paid by a person resident or deemed to be resident in Canada to Brookfield
Infrastructure will be subject to withholding tax under Part XIII of the Tax Act at the rate of 25%.
However, the CRA's administrative practice in similar circumstances is to permit the rate of Canadian
federal withholding tax applicable to such payments to be computed by looking through the partnership
and taking into account the residency of the partners (including partners who are resident in Canada)
and any reduced rates of Canadian federal withholding tax that any non-Canadian limited partners may
be entitled to under an applicable income tax treaty or convention provided that the residency status
and entitlement to treaty benefits can be established. In determining the rate of Canadian federal
withholding tax applicable to amounts paid by the Holding Entities to Brookfield Infrastructure, we
expect the Holding Entities to look-through Brookfield Infrastructure and our partnership to the
residency of the partners of our partnership (including partners who are residents of Canada) and to
take into account any reduced rates of Canadian federal withholding tax that non-Canadian limited
partners may be entitled to under an applicable income tax treaty or convention in order to determine
the appropriate amount of Canadian federal withholding tax to withhold from dividends or interest
paid to Brookfield Infrastructure. However, there can be no assurance that the CRA would apply its
administrative practice in this context. If the CRA’s administrative practice is not applied and the
Holding Entities withhold Canadian federal withholding tax from applicable payments on a
look-through basis, the Holding Entities may be liable for additional amounts of Canadian federal
withholding tax plus any associated interest and penalties. Under the Canadian-United States Tax
Convention (1980), or the Canada-U.S. Tax Treaty, a Canadian resident payer may be required to
look-through fiscally transparent partnerships such as our partnership and the Holding LP to the
residency of limited partners of our partnership who are entitled to relief under that treaty and take
into account reduced rates of Canadian federal withholding tax that such limited partners may be
entitled to under that treaty.

While we expect the Holding Entities to look-through our partnership and the Holding LP in
determining the rate of Canadian federal withholding tax applicable to amounts paid by the Holding
Entities to Brookfield Infrastructure, we may be unable to accurately or timely determine the residency
of our unitholders for purposes of establishing the extent to which Canadian federal withholding taxes
apply or whether reduced rates of withholding apply to some or all of our unitholders. In such a case,
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the Holding Entities will withhold Canadian federal withholding tax from all payments made to
Brookfield Infrastructure that are subject to Canadian federal withholding tax at the rate of 25%.
Canadian resident unitholders will be entitled to claim a credit for such taxes against their Canadian
federal income tax liability but non-Canadian limited partners will need to take certain steps to receive
a refund or credit in respect of any such Canadian federal withholding taxes withheld equal to the
difference between the withholding tax at a rate of 25% and the withholding tax at the reduced rate
they are entitled to under an applicable income tax treaty or convention. See Item 10.E “Taxation—
Certain Material Canadian Federal Income Tax Considerations” for further detail. Investors should
consult their own tax advisors concerning all aspects of Canadian federal withholding taxes.

Our units may not continue to be “qualified investments” under the Tax Act for registered plans.

Provided that our units are listed on a designated stock exchange under the Tax Act (which
includes the Toronto Stock Exchange, or the TSX, and the NYSE), our units will be “qualified
investments” under the Tax Act for a trust governed by a registered retirement saving plan, deferred
profit sharing plan, registered retirement income fund, registered education saving plan, registered
disability saving plan, and a tax-free savings account. There can also be no assurance that tax laws
relating to qualified investments will not be changed. Taxes may be imposed in respect of the
acquisition or holding of non-qualified investments by registered plans and certain other taxpayers and
with respect to the acquisition or holding of prohibited investments by a tax-free savings account.

Our units will not be a “prohibited investment” (within the meaning of the Tax Act) for a tax-free
savings account, provided that the holder of such account deals at arm’s length with our partnership for
purposes of the Tax Act and does not have a “significant interest” (within the meaning of the Tax Act)
in our partnership or in a corporation, partnership or trust with which our partnership does not deal at
arm’s length for purposes of the Tax Act.

The Canadian federal income tax consequences to our unitholders could be materially different in certain
respects from those described in this annual report on Form 20-F if our partnership or Brookfield
Infrastructure is a “specified investment flow-through” partnership.

Under the rules in the Tax Act, or the SIFT Rules, that apply to “specified Investment
flow-through” partnership, or SIFT Partnership, certain income and gains earned by a SIFT
Partnership, will be subject to income tax at a rate similar to a corporation and allocations of such
income and gains to its partners will be taxed as a dividend from a taxable Canadian corporation. In
particular, a SIFT Partnership will be required to pay a tax on the total of its income from businesses
carried on in Canada, income from “non-portfolio properties” as defined in the SIFT Rules (other than
taxable dividends), and taxable capital gains from dispositions of non-portfolio properties.
“Non-portfolio properties” include, among other things, equity interests or debt of corporations, trusts
or partnerships that are resident in Canada, and of non-resident persons or partnerships the principal
source of income of which is one or any combination of sources in Canada (other than an “excluded
subsidiary entity” as defined in the SIFT Rules), that are held by the SIFT Partnership and have a fair
market value that is greater than 10% of the equity value of such entity, or that have, together with
debt or equity that the SIFT Partnership holds of entities affiliated with such entity, an aggregate fair
market value that is greater than 50% of the equity value of the SIFT Partnership. The tax rate applied
to the above mentioned sources of income and gains is set at a rate equal to the “net federal corporate
tax rate”, plus an amount on account of provincial tax.

Under the SIFT Rules, our partnership and the Holding LP could each be a SIFT Partnership if it
is a “Canadian resident partnership”. However, Brookfield Infrastructure would not be a SIFT
Partnership if our partnership is a SIFT Partnership regardless of whether Brookfield Infrastructure is a
Canadian resident partnership. Our partnership and the Holding LP will be a “Canadian resident
partnership” if the central management and control of these partnerships is located in Canada. This
determination is a question of fact and is expected to depend on where our Managing General Partner
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and the Infrastructure General Partner are located and exercise central management and control of the
respective partnerships. Our Managing General Partner and the Infrastructure General Partner advise
that they will each take appropriate steps so that the central management and control of these entities
is not located in Canada such that the SIFT Rules should not apply to our partnership and the
Holding LP at any relevant time. However, no assurance can be given in this regard. If our partnership
or Brookfield Infrastructure are SIFT Partnerships under the SIFT Rules, the Canadian income tax
consequences to our unitholders could be materially different in certain respects from those described
in Item 10.E “Taxation—Certain Material Canadian Federal Income Tax Considerations.” In addition,
even if the SIFT Rules do not apply to our partnership or to Brookfield Infrastructure at any relevant
time, there can be no assurance that the SIFT Rules will not be revised or amended in the future such
that the SIFT Rules will apply.

ITEM 4. INFORMATION ON THE COMPANY
4,A HISTORY AND DEVELOPMENT OF BROOKFIELD INFRASTRUCTURE
Overview

Brookfield Infrastructure owns and operates high quality, long-life assets that generate stable cash
flows, require relatively minimal maintenance capital expenditures and, by virtue of barriers to entry or
other characteristics, tend to appreciate in value over time. Our current operations consist of utility
businesses, transport and energy businesses and frechold timberlands in North and South America,
Australasia and Europe.

Our vision is to be a leading owner and operator of high quality infrastructure assets that produce
an attractive risk-adjusted total return for our unitholders. To accomplish this objective, we seek to
leverage Brookfield’s best-in-class operating platforms to acquire targeted assets and actively manage
them to extract additional value following our initial investment. Brookfield has a strong track record of
executing such transactions and actively managing underlying assets to improve performance.

Our objective is to earn a total return of 12% to 15% per year on the infrastructure assets that we
operate, measured over the long-term. This return will be generated from the in-place cash flow of our
current operations plus growth. We endeavor to manage our operations to generate increasing FFO per
unit over time. If we are successful in doing so, we will be able to increase distributions to unitholders.
Additionally, the increase in our FFO per unit should result in capital appreciation. Thus, for our
business as a whole, our key performance measure is AFFO yield, defined as FFO less maintenance
capital expenditures (adjusted funds from operations or AFFO) divided by invested capital, which is a
measure of the sustainable return on capital that we have deployed. We also measure the growth of
FFO per unit, which we believe is a proxy for our ability to increase distributions. In addition, we have
performance measures that track the key value drivers for each of our operating platforms. See Item 5
“Operating and Financial Review and Prospects” for more detail.

Our objective is to pay a distribution that is sustainable on a long-term basis while retaining within
our operations sufficient liquidity for recurring growth capital expenditures and general purposes. We
currently believe that a payout of 60% to 70% of our FFO is appropriate. In light of the per unit FFO
growth that we foresee in our operations, we are targeting 3% to 7% annual distribution growth. Our
quarterly distribution was increased by 13% to $0.31 per unit in February 2011 following a 4% increase
in February 2010.

Brookfield has an approximate 30% interest in Brookfield Infrastructure. Our partnership, the
Holding LP and the Holding Entities have each appointed Brookfield as their Manager to provide
certain management, administrative and advisory services, for a fee, under the Master Services
Agreement.
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History and Development of our Business

Our partnership, Brookfield Infrastructure Partners L.P, is a Bermuda exempted limited
partnership that was established on May 21, 2007 under the provisions of the Exempted Partnership
Act, 1992 of Bermuda and the Limited Partnership Act, 1883 of Bermuda. Our registered office is
Canon’s Court, 22 Victoria Street, Hamilton HM 12, Bermuda. Our head office is 7 Reid Street,
4™ Floor, Hamilton HM 11, Bermuda and our telephone number at that address is +1 441 296-4480.
Our partnership was spun off from Brookfield on January 31, 2008. The Holding LP was established by
Brookfield to own and operate certain infrastructure assets on a global basis.

Prior to the spin-off, Brookfield acquired the following interests in our utilities and timber
operations: (i) a 100% interest in our North American electricity transmission operations, in 1982; (ii) a
50% interest in our Canadian freehold timberlands, in May 2005; (iii) a 28% interest in our South
American electricity transmission operations, in June 2006; (iv) 7% - 18% interests in Transmissoras
Brasileiras de Energia, or TBE, a group of five related transmission investments in Brazil, in 2006; and
(v) a 100% interest in our U.S. freehold timberlands, in April 2007. In conjunction with the spin-off,
Brookfield contributed the following interests in our utilities and timber operations to us: (i) an 11%
interest in our South American electricity transmission operations; (ii) a 100% interest in our North
American electricity transmission operations; (iii) 7% - 18% interests in TBE; (iv) a 38% interest in
our Canadian freehold timberlands; and (v) a 30% interest in our U.S. freehold timberlands.

Our South American electricity transmission operations in Chile were acquired by Brookfield on
June 30, 2006 from Hydro Quebec International Inc. and International Finance Corporation by a
consortium of buyers led by Brookfield. As part of the stock purchase agreement between the parties,
the buyers agreed to pay a purchase price adjustment of $160 million that was determined on April 4,
2008 following the final resolution of the 2006 transmission rate proceeding. In conjunction with our
disproportionate funding of this purchase price adjustment, our ownership in our South American
electricity transmission operations in Chile increased to approximately 18% from approximately 11% at
the time of the spin-off.

On November 4, 2008, we invested $103 million directly and indirectly (through the Brookfield
Global Timber Fund) into our U.S. freehold timberlands to maintain our interest at the 30% level. The
proceeds were used to partially fund the add-on acquisition of a 67,661 acre tree farm in Washington
State for $163 million and repay our U.S. freehold timberlands’ outstanding bridge loan whose principal
amount was approximately $250 million.

On December 5, 2008, we completed the acquisition of two social infrastructure PPPs from an
affiliate of Brookfield, the Peterborough Hospital in the United Kingdom and the Long Bay Forensic
and Prison Hospitals in Australia for a total investment of approximately $12 million. On February 3,
2009, we completed the acquisition of an additional PPP project from an affiliate of Brookfield, the
Royal Melbourne Showgrounds in Australia for an investment of approximately $3 million. Subsequent
to year end, we have entered into agreements to sell our interests in the Long Bay Forensic and Prison
Hospitals and Royal Melbourne Showgrounds in Australia for $15 million.

In January 2009, Brookfield and its partner Isolux, through their joint venture company, Wind
Energy Texas Transmission, or WETT, were awarded the right to build $500 million of transmissions
lines in Texas to facilitate the delivery of wind power to population centers as part of the Texas
Competitive Renewable Energy Zones, or CREZ, program. We anticipate commercial operation of the
Texas Electricity Transmission Project in the beginning of 2013, at which time WETT will be a licensed
transmission utility in the state. In the third quarter of 2009, Brookfield contributed its interest in
WETT to a Brookfield sponsored infrastructure partnership in which we own an interest. Upon
finalization of the route selection, we believe this investment opportunity could increase to
approximately $700 million and our ownership will ultimately be approximately 11% of the Texas
Electricity Transmission Project.
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On June 30, 2009, we completed the sale of our minority interest in TBE for after-tax proceeds of
$275 million, including proceeds from foreign exchange currency hedges. The sale resulted in the
recognition of an approximately $68 million after-tax gain over book value. We used a portion of the
proceeds to repay corporate borrowings in full, with the balance available to fund growth capital
investments and acquisitions, as well as for general working capital purposes.

On November 20, 2009, we invested $941 million to acquire a 40% interest in Prime Infrastructure
(formerly Babcock & Brown Infrastructure), or the BBI Transaction, and direct interests in two assets
from Prime. The first direct investment was in a UK port operation, which is one of the largest in the
United Kingdom. The second investment is an economic interest in an Australian coal terminal
operation, one of the largest coal export terminals in the world. Our interests in North American gas
transmission operations, Australasian energy distribution operations, European energy distribution
operations, Australian energy transmission operations, Australian railroad operations, and European
port operations were held through Prime. In total, our investment in Prime was part of a
comprehensive recapitalization in which Prime raised over $1.6 billion from our partnership, Brookfield
and other investors to repay debt.

Our participation in the BBI Transaction was financed in part by a public offering of 40.7 million
units at a price of C$15.55 per unit that closed in November, 2009. The net proceeds of the public
offering, inclusive of the exercise of the underwriters’ over-allotment option, were approximately
C$601 million. We funded the balance of the $940 million investment in the BBI Transaction through
the issuance of Redeemable Partnership Units and general partner units of the Holding LP to
Brookfield at a price of approximately $13.71 per unit, representing the price of our units issued under
the public offering net of underwriting commissions payable by our partnership, which allowed
Brookfield to maintain its 41% interest in Brookfield Infrastructure.

On December 31, 2009, the Brookfield sponsored infrastructure partnership, through which a
portion of our interest in our UK port operation is held, admitted a new limited partner resulting in
the reduction of our ownership interest in this asset. In conjunction with the transaction, we received
approximately $9 million, representing the original cost of the investment plus a notional interest
charge.

On January 28, 2010, the Brookfield sponsored infrastructure partnership, through which a portion
of our interests in our Australian coal terminal operations and our UK port operation is held, admitted
a new limited partner resulting in the reduction in our ownership interest in these assets. In addition,
we sold an approximate 1% interest in our Australian coal terminal operations to the new limited
partner. In conjunction with the transaction, we received proceeds of approximately $22 million,
representing the original cost of these investments plus a notional interest charge. As a result, our
interests in our Australian coal terminal operations and our UK port operation were reduced to 46%
and 51%, respectively.

On March 17, 2010, Brookfield Infrastructure invested approximately $11 million to acquire an
interest in a 15 MW North American hydroelectric generating station located on the Kennebec River in
Maine, U.S.

On September 20, 2010, Brookfield closed a $2.7 billion infrastructure fund. Brookfield will
manage the fund and has committed 25% of the total capital commitments. We expect that its capital
commitment would be primarily funded by Brookfield Infrastructure. We hold a portion of our interests
in our Australian coal terminal operations, our UK port operations and our Texas electricity
transmission project through this fund. From December 2009 until its final close in September 2010 the
fund periodically admitted new limited partners which resulted in a reduction in our ownership
interests in these assets. In addition, we sold an approximate 1% interest in our Australian coal
terminal operations to a new limited partner. In conjunction with these transactions, we received
approximately $74 million, representing the original cost of the investment plus a notional interest
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charge. In addition, on June 11, 2010, Brookfield Infrastructure acquired Brookfield’s remaining 16%
interest in the UK port operations for approximately $27 million, representing the original cost of the
investment plus a notional interest charge. Following these transactions, our ownership interest in our
Australian coal terminal operations, our UK port operations and our Texas electricity transmission
project were 41%, 59% and 11%, respectively.

On December 8, 2010, Brookfield Infrastructure completed the merger with Prime, resulting in
Brookfield Infrastructure’s ownership of Prime increasing from 40% to 100%. Pursuant to the merger,
approximately 50.7 million limited partnership units were issued, including 0.9 million Redeemable
Partnership Units to an affiliate of Brookfield. Following these transactions, there are approximately
157.4 million limited partnership units outstanding on a fully diluted basis and Brookfield has an
approximate 30% interest in Brookfield Infrastructure on a fully exchanged basis and including its
general partnership interest in the Holding LP.

In December 2010, Brookfield and Brookfield Infrastructure entered into a voting agreement,
under which Brookfield agreed that any voting rights with respect to the Infrastructure General
Partner, the Infrastructure GP LP and the Holding LP will be voted in accordance with the direction of
our partnership with respect to the approval or rejection of the following matters relating to any such
entity, as applicable: (i) any sale of all or substantially all of its assets, (ii) any merger, amalgamation,
consolidation, business combination or other material corporate transaction, except in connection with
any internal reorganization that does not result in a change of control, (iii) any plan or proposal for a
complete or partial liquidation or dissolution, or any reorganization or any case, proceeding or action
seeking relief under any existing laws or future laws relating to bankruptcy or insolvency, (iv) any
amendment to the limited partnership agreement of the Infrastructure GP LP or the Holding LP, or
(v) any commitment or agreement to do any of the foregoing. Pursuant to this voting agreement,
Brookfield agreed that it will not exercise its right under the limited partnership agreements for certain
entities (including the Infrastructure GP LP) to remove the general partner of such entities except with
the prior consent of our partnership.

Brookfield Infrastructure’s ownership of the European port operations is subject to a share
equalization scheme. Dependent upon the business’ financial performance in 2012 and 2013, Brookfield
Infrastructure’s ownership will range between 35% and 65%. We currently expect that our ownership
will decrease to approximately 40%.

4.B BUSINESS OVERVIEW
Our Operations

Our business is comprised of high quality, long-life assets that provide essential products and
services for the global economy. We have a stable cash flow profile with over 77% of our EBITDA
supported by regulated or contractual revenues. While each of our businesses has high barriers to entry
and strong competitive positions, we generate cash flows under a number of different revenue
frameworks. As a result, we group our businesses into operating platforms based on the similarities in
their underlying economic drivers in order to assist our unitholders in evaluating our performance and
assessing our value.
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Our operating platforms are summarized below:

Operating Platform Asset Type Location

Utilities
Electricity Transmission North and South America
Energy Distribution Australasia and Europe
Coal Terminal Operations Australia

Transport and Energy

Energy Transmission Primarily North America

Railroad Australasia

Ports Europe and China
Timber

Freehold Timberlands North America

Our utilities platform is comprised of regulated businesses, which earn a return on their asset base,
as well as businesses with long-term contracts designed to generate a return on capital over the life of
the contract. Our transport and energy platform provides transportation, storage and handling services
for energy, freight and bulk commodities for which we are paid an access fee. Profitability is based on
the price and volume achieved for the provision of these services. Our timber platform is comprised of
freehold timberlands that provide inputs for a number of essential products on a sustainable basis for
the global economy, including structural lumber.

Current Operations
Utilities Operations
Overview

Our utilities platform is comprised of regulated businesses, which earn a return on their asset base,
as well as businesses with long term contracts designed to generate a return on capital over the life of
the contract. In this segment, we own and operate assets that earn a return on a regulated or notionally
stipulated asset base, which we refer to as rate base. The rate base increases in accordance with capital
that we invest to upgrade and expand our systems. Depending on the jurisdiction, our rate base may
also increase by inflation and maintenance capital expenditures and decrease by regulatory
depreciation. The return that we earn is typically determined by a regulator or contract for prescribed
periods of time. Thereafter, it may be subject to customary reviews based upon established criteria.
Due to the regulatory diversity we have within our utilities platform, we mitigate exposure to any single
regulatory regime. In addition, due to the regulatory frameworks and economies of scale of our utilities
businesses, we often have significant competitive advantages in competing for projects to expand our
rate base. These competitive advantages often enable us to invest capital at attractive returns.
Accordingly, we expect this segment to produce stable revenue and margins that should increase with
the investment of additional capital and inflation. Virtually 100% of our utility platform’s EBITDA is
supported by regulated or contractual revenues.

Our objectives for our utilities platform are to invest capital in the expansion of our rate base and
to provide safe and reliable service for our customers on a cost efficient basis. If we do so, we will be
in a position to earn an appropriate return on our rate base. Our performance can be measured by the
growth in our rate base, our return on rate base, as well as our AFFO yield.
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Our utilities platform is comprised of the following:

Coal Terminal Operations

* Operate one of the world’s largest coal export terminals, located in Queensland, Australia, with
85 mtpa of coal handling capacity

e Account for 20% of global seaborne metallurgical coal exports and 8% of global seaborne
coal exports

Electricity Transmission
* Operate over 8,750 kilometers of transmission lines in North and South America

* Transmit electricity to 98% of the population of Chile

Energy Distribution
* Operate approximately 864,000 electricity and natural gas connections

* One of the largest distributors of energy in New Zealand and one of the largest independent
operators of utility connections in the United Kingdom.

Item 4.B “Business Overview—Ownership Interests” contains a table of our ownership interest in
each of our operations.

Operations
Australian Coal Terminal Operations

Our Australian coal terminal operation comprises a port facility which exports metallurgical and
thermal coal mined in the Bowen Basin region of Queensland, Australia, which is one of the lowest
cost sources of coal in the world. Our Australian coal terminal operation is one of the world’s largest
export coal terminals, accounting for approximately 21% of global metallurgical seaborne coal exports
and 8% of the total global seaborne coal exports. Our Australian coal terminal operations conduct
business as Dalrymple Bay Coal Terminal, or DBCT. The following table sets forth the significant
characteristics of our Australian coal terminal operations:

Strategic Position: The Bowen Basin is one of the lowest cost and most prolific series of
coal deposits in the world; there are few options to access export
markets for this coal other than through our Australian coal terminal
operations. With completion of its recent Stage 7 expansion, our
Australian coal terminal operations have a capacity of 85 million tons
per year, or mtpa.

Regulatory Environment: Our Australian coal terminal operations are regulated by the
Queensland Competition Authority, or QCA. The current rate
agreement commenced on January 1, 2011 and expires on June 30,
2016.

Customer Base: Our Australian coal terminal operations have long-term take-or-pay
contracts with some of the world’s largest mining companies that
operate in the Bowen Basin.
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Cash Flow Profile:

Growth Opportunities:

Our Australian coal terminal operation generates revenues under
long term take-or-pay contracts that are made up of two components:
a capacity charge that is allocated to users based on the percentage
of total capacity for which they contract and a fixed and variable
handling charge associated with operating and maintaining the port.
The capacity charge is paid by users irrespective of their use of our
facility and is not subject to any force majeure provisions. The
capacity charge is reviewed periodically and determined by the QCA.
The current regulatory period is set for five and a half years ending
June 30, 2016. The QCA utilizes a return on regulated asset base
methodology to calculate an allowed weighted average cost of capital,
or WACC, on a rate base that increases with inflation and capital
expenditures and decreases by depreciation. Our current WACC is
9.86%. The handling charge (both fixed and variable) is structured to
be a complete pass through of the costs charged for operating and
maintaining our Australian coal terminal operations. Capacity is
currently 100% contracted through 2014 with customers having an
evergreen option to extend their capacity by a further five years.

Already one of the world’s largest coal export terminals, our
Australian coal terminal operations’ capacity has recently been
expanded to 85 mtpa to meet ongoing customer demand. Potential
exists to expand operations to facilitate future expansions by mining
companies in the Bowen Basin, which is one of the lowest cost
sources of coal in the world. In July 2010, our Australian coal
terminal operation was appointed as one of two preferred proponents
for the development of new coal export terminal facilities at
Dudgeon Point in the Port of Hay Point, which is located
approximately four kilometers to the north of our facilities.

South American Electricity Transmission Operations, Chile

Our South American electricity transmission operations are the largest electricity transmission
system in Chile, with approximately 8,200 km of transmission lines that serve 98% of the population of
the country. Our South American electricity transmission operations’ system includes 100% of Chile’s
500 kV transmission lines, the highest voltage lines in the country, and approximately 45% and 94% of
the 220 kV and 154 kV lines in Chile, respectively. Our South American electricity transmission
operations conduct business as Transelec Chile S.A., or Transelec. The following table sets forth the
significant characteristics of our South American electricity transmission operations:

Strategic Position:

Our South American electricity transmission operations are the
backbone transmission system in Chile that serves 98% of the
population of the country. Electricity transmission assets provide the
critical link for transmission of electricity from generators to
consumers of electricity. As the reliable supply of electricity is
integral to economic growth, our South American electricity
transmission operations are an important element to Chile’s
continued economic growth.
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Regulatory Environment:

Customer Base:

Cash Flow Profile:

Growth Opportunities:

Chile has a long tradition of transparent, stable regulatory
frameworks. Regulated revenues are determined every four years
based on a 10% annuity return on replacement cost of the existing
transmission system plus annual payments that provide for recovery
of operational, maintenance and administrative costs. Between rate
reviews, both revenue components are adjusted by a multi-component
inflation factor. Since the regulated assets earn a 10% annuity return
on replacement cost, we effectively earn a real pre-tax 10% return on
our regulated asset base. For the transmission sector, the 10% return
is imbedded in Chilean law and is not subject to periodic regulatory
review.

Approximately 55% of our South American electricity transmission
operations’ revenues are derived from a number of long-term
transmission contracts, primarily with power generators. These
contracts have a pricing framework that is similar to the regulatory
framework. The largest of these contracts expires in 2016. Following
the expiration of these contracts, a majority of this contracted
revenue will convert to the regulatory framework.

Due to the regulatory framework and contracts, combined with the
essential nature of the service, our South American electricity
transmission operations have a very secure competitive position. Our
South American electricity transmission operations generate stable
revenue with no material volume risk, and in most instances, our
revenue has automatic inflation escalators. Since the Chilean
regulatory and contractual frameworks are based on replacement
cost, our South American electricity transmission operations are not
required to invest at its level of depreciation to prevent a decline in
revenue. Since the system is in very good physical condition,
maintenance capital expenditures are at relatively low levels. As a
result of high profit margins combined with low maintenance capital
expenditures, our South American electricity transmission operations
generate strong cash flow.

Chile has economic generation that is many miles away from
customers. Upgrades and expansions of the electricity transmission
system will be required to connect this economic generation to load
centers to satisfy increased electricity demand resulting from
economic growth. As of December 31, 2010, the capital expenditure
backlog (projects that have been awarded to our South American
electricity transmission operations for which expenditures have not
yet been made) was approximately $291 million. (Brookfield
Infrastructure’s portion is approximately $52 million.)

North American Electricity Transmission Operations, Canada and United States

Our North American electricity transmission operations consist of approximately 550 km of 44 kV
to 230 kV transmission lines in the province of Ontario which conduct business as Great Lakes Power
Transmission L.P, as well as the Texas Electricity Transmission Project, which is described further in the
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Growth Opportunities section of the table below. The following table sets forth the significant
characteristics of our North American electricity transmission operations:

Strategic Position:

Regulatory Environment:

Customer Base:

Cash Flow Profile:

Growth Opportunities:

Our North American electricity transmission operations include an
important component of Ontario’s transmission system that connects
generators in Northern Ontario to electricity demand in Southern
Ontario.

Our Ontario electricity transmission operations’ revenues are 100%
regulated under a historical cost of service regime. Transmission
revenues are based on periodic rate cases in which the Ontario
Energy Board determines allowed revenue that provides for recovery
of operations maintenance, and financing costs plus an after-tax
return on equity.

Our North American electricity transmission operations have a broad
customer base. Furthermore, transmission revenues in Ontario are
assessed and collected on a province-wide basis, mitigating volume
and credit risk.

Based on the 2011/2012 rate review, our Ontario electricity
transmission operations were allowed to earn a 9.66% return on the
equity, which is deemed to be 40% of our rate base. In Ontario,
regulated rate base is equal to the historic cost of the system assets
plus any capital expenditures less depreciation and other deductibles.
Our operating revenues do not fluctuate with usage of our system
but do fluctuate based on provincial electric loads which are
measured by the Independent Electricity System Operator. Due to
the regulatory framework combined with the essential nature of the
service, our Ontario electricity transmission operations have a secure
competitive position and generate stable cash flow.

Ontario has adopted a very aggressive Renewable Portfolio Standard
through the passage of the Green Energy Act. A cornerstone of the
Act requires the decommissioning of existing coal plants and
replacement with renewable and clean sources of power. The
majority of the new generation that will be developed is in remote
locations far from the existing transmission grid. Upgrades and
expansions of the electricity transmission system will be required to
connect this generation to load centers to satisfy increased electricity
demand resulting from economic growth. As an incumbent utility,
our North American electricity transmission operations have an
advantage in competing for these projects, and we have identified
projects where, due to their geographic location and size, we believe
that we have definitive and unique advantages for building and
owning these new lines. In January 2009, Brookfield and its partner,
Isolux, through a 50/50 joint venture were awarded the right to build
$500 million of transmissions lines in Texas to facilitate the delivery
of wind power to population centers as part of the CREZ program.
We anticipate commercial operation of the project in the beginning
of 2013. Upon finalization of the route selection, we believe this
investment opportunity could increase to approximately $700 million
and our ownership is approximately 11% of this project. The project
conducts business as WETT.
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Australasian Energy Distribution Operations, New Zealand

Our Australasian energy distribution operations include New Zealand’s second largest provider of
regulated electricity and gas distribution services, with more than 420,000 connections across a service
area of 39,000 km? on the North Island of New Zealand. Our Australasian energy distribution
operations conduct business as Powerco Limited, or Powerco. The following table sets forth the
significant characteristics of our Australasian energy distribution operations:

Strategic Position: Our Australasian energy distribution operations own and operate
New Zealand’s second largest electricity and gas distribution
company with connections to more than 420,000 users, and account
for approximately 46% of the gas and approximately 16% of the
electricity connections throughout New Zealand.

Regulatory Environment: Powerco’s electricity and gas distribution businesses are subject to
economic regulation administered by the New Zealand Commerce
Commission, or the NZCC. Powerco’s electricity distribution business
is subject to a default price path, or DPP, set by the NZCC, which
determines the maximum annual increase in prices that can be
applied in accordance with an escalation mechanism equal to
inflation less a factor determined by the NZCC. Powerco has the
option of applying for a customized price path, or CPP, which the
NZCC will assess against published criteria. Powerco’s gas
distribution business is subject to an Authorization issued by the
NZCC which provides for price and quality thresholds. When the
Authorization expires on July 1, 2012, Powerco’s gas distribution
business will become subject to the DPP/CPP regime.

Customer Base: Electricity and gas users are largely residential, generally served by
retail energy companies, which are customers of our Australasian
energy distribution operation. A significant portion of the residential
energy companies in New Zealand are state owned.

Cash Flow Profile: Revenue is mainly based on regulated tariffs, with a significant
portion being from state owned enterprises. Electricity, which
represents 80% of revenue, has grown at a 4.1% compound annual
growth rate over the past five years.

Growth Opportunities: Opportunities for growth are driven by increased energy demand and
consumption levels, new connections as a result of new housing
developments and regional economic and population growth.

European Energy Distribution Operations, United Kingdom

Our European energy distribution operations is the second largest independent “last mile” natural
gas and electricity connections provider in the United Kingdom, comprised of approximately
435,000 natural gas and electricity connections. Our European energy distribution operations conduct
business as GTC. The following table sets forth the significant characteristics of our European energy
distribution operations:

Strategic Position: Our European energy distribution operations are the second largest
independent connections business in the United Kingdom, and are
currently the market leader in terms of new connection sales.
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Regulatory Environment:

Customer Base:

Cash Flow Profile:

Growth Opportunities:

Transport and Energy Operations

Overview

Our European energy distribution operations compete with other
connection providers in the United Kingdom to secure contracts to
construct, own and operate new natural gas and electricity
connections. Then, once connections are established, our European
energy distribution operations charge energy retailers a regulated
tariff as described below.

Our European energy distribution operations have a diverse customer
base, throughout England, Scotland and Wales, that underpins its
cash flow. Customers of our “last mile” electricity and gas
connections business consist primarily of the big six U.K. energy
retailers who serve residential and business users.

In the United Kingdom, independent “last mile”” connections
businesses charge rates that are established based upon the tariff of
the distribution utility, or DNOs, with which the independent
connection provider is interconnected. The connection rate is
typically adjusted annually and provides inflation protection by being
linked to the regulated tariffs of the DNOs. During the first 20 years
after the establishment of a connection, the gas connection rate is
subject to a cap and floor that escalates by inflation less a factor
determined by the U.K. regulator. Due to the average age of its asset
base, our European energy distribution operations require minimal
maintenance capital expenditures.

New connections in gas and electricity as the electricity market
continues to open for independent connections providers and the
housing market recovers, as well as opportunities for the construction
and ownership of water and dark fiber connections and other
sustainable energy solutions.

Our transport and energy platform is comprised of open access systems that provide
transportation, storage and handling of energy, freight and bulk commodities. This operating platform
is comprised of businesses with price ceilings as a result of regulation, such as our energy transmission
and rail operations, as well as unregulated businesses, such as our ports. Transport and energy
businesses typically have high barriers to entry and in many instances have very few substitutes in their
local markets. While these businesses have greater sensitivity to market prices and volume than our
utilities platform, revenues are generally stable and, in many cases, are supported by long-term
contracts or customer relationships. Our transport and energy platform is expected to benefit from
increases in demand for commodities as well as increases in the global movement of goods.
Furthermore, the diversification within our transport and energy platform mitigates the impact of
fluctuations in demand from any particular sector, commodity or customer. Approximately 70% of our
transport and energy platform’s EBITDA is supported by long-term contractual revenues.

Our objectives for our transport and energy platform are to provide safe and reliable service to
our customers and to satisfy their growth requirements by increasing the utilization of our assets and
expanding our capacity in a capital efficient manner. If we do so, we will be able to charge an
appropriate price for our services, and we will be able to earn an attractive return on the capital that
we have deployed as well as the capital that we will invest to increase the capacity of our operations.
Our performance can be measured by our revenue growth, EBITDA margin as well as our AFFO yield.
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Our transport and energy platform is comprised of the following:

Energy Transmission
e Operate 15,500 kilometers of natural gas transmission lines primarily in the United States
* Serve 60% of the Chicago/Northern Indiana natural gas market

* Operate 7% of U.S. natural gas storage capacity

Rail Operations
* Operate 5,100 kilometers of tracks

* Sole provider of rail service in Southwestern Western Australia

Port Operations
* Handle 85 million tonnes of goods annually
e Operate 22 ports across the United Kingdom, Europe and China

Item 4.B “Business Overview—Ownership Interests” contains a table of our ownership interest in
each of our operations.

Operations
North American Gas Transmission Operations, United States

Our North American gas transmission operations are comprised of the Natural Gas Pipeline
Company of America, or NGPL, one of the largest natural gas transmission pipeline and storage
systems in the United States. Our North American gas transmission operations’ transportation system
extends over 15,500 km, delivers approximately 2.2 trillion cubic feet of natural gas per year and also
has seven major storage facilities with a combined working gas capacity of 275 billion cubic feet. The
following table sets forth the significant characteristics of our North American gas transmission
operations:

Strategic Position: Our North American gas transmission operations is the largest
provider of gas transmission and storage services to the Chicago and
Northern Indiana market and has significant interconnectivity with
local distribution companies, industrial users and gas fired power
plants. The system is also well connected to other pipelines accessing
additional downstream markets, which increase demand for our
services. Our North American gas transmission operation provides
transportation and storage to approximately 60% of the Chicago and
Northern Indiana markets, and its storage facilities represent
approximately 7% of total U.S. natural gas storage capacity.

The large geographical footprint of our North American gas
transmission operations’ pipeline system traverses several of the
prolific natural gas supply basins in the United States. and also
provides access to high growth basins including the Rockies, East
Texas, Eagleford, Granite Wash, and Haynesville as well as liquefied
natural gas supply from the Gulf Coast.
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Regulatory Environment:

Customer Base:

Cash Flow Profile:

Growth Opportunities:

Our North American gas transmission operation regulated by the
Federal Energy Regulatory Commission, or FERC, under the Natural
Gas Act. FERC provides a regulated framework for shippers and
transmission pipeline owners to reach commercial agreement without
direct intervention under a maximum rate regime, and there is no
periodic rate case obligation. On November 19, 2009, FERC notified
our North American gas transmission operations that it has
commenced a proceeding pursuant to section 5 of the Natural Gas
Act to review rates and determine whether they were just and
reasonable. Our North American gas transmission operations
negotiated a settlement with all interveners and FERC. On July 30,
2010, FERC determined that the settlement was fair and reasonable
and in the public interest, and approved the settlement under its
regulations.

Our North American gas transmission operations have a diverse
group of customers composed primarily of investment grade local
distribution companies, producers, marketers, and industrial users. Its
top ten customers account for over 60% of transportation and
storage revenues.

A majority of our revenues are generated under contracts with a
demand charge and variable charge structure. The demand charge
does not fluctuate with usage and is designed to cover fixed costs and
our return of and return on our capital. The variable charge is
designed to cover variable costs. Average contract terms are 2.8 years
for transportation contracts and 3.5 years for storage contracts. Due
to our strong market position in the Chicago and Northern Indiana
market and our access to diverse sources of gas, we have a successful
history of rolling over our contracts with customers.

Geographic proximity to large, emerging natural gas basins provides
opportunity to continue extending the pipeline system to access new
volumes.

Australian Railroad Operations

Our Australian railroad operations are comprised of a rail access provider in Western Australia, or
WA, with a long-term arrangement to lease track from the WA government. Our Australian railroad
operations lease and operate approximately 5,100 km of track and related infrastructure in
Southwestern Australia which serves as a crucial transport link in the region. Our Australian railroad
operations conduct business as WestNet Rail (to be shortly renamed Brookfield Rail). The following
table sets forth the significant characteristics of our Australian railroad operations:

Strategic Position:

Regulatory Environment:

Our Australian railroad operations are the only rail network in the
southwest region of WA providing access to the region’s six ports for
minerals, grain and interstate intermodal traffic.

The Economic Regulatory Authority has established an access regime
which governs track segment revenue ceilings and floors, train
management, train paths, and confidentiality. However, all of our
Australian railroad operations’ customers have negotiated their
below-rail access agreements outside of the access regime, meaning
that the regulatory ceilings do not apply.
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Customer Base:

Cash Flow Profile:

Growth Opportunities:

Our Australian railroad operations have access agreements with
strong blue-chip customers, including a long-term agreement with
Queensland Rail. Our Australian railroad operations’ top nine
customers contribute 90% of its revenue with contract expiration
dates ranging from 2010 to 2026. The majority of customers are
leading commodity companies.

Our Australian railroad operations’ revenue is derived from access
charges paid by rail operators or directly by underlying customers.
Stability of revenue is underpinned by rail transport being a small yet
essential component of the overall cost of the commodities
transported, the critical nature of the minerals, grain and interstate
freight industries and long-term contracts with customers to ensure
adequate access to the rail network, including some take-or-pay
arrangements.

Our Australian railroad operations are well positioned to benefit
from general increased economic activity in WA. It will also benefit
from a number of mine expansions and new projects under
development, which will require access to the system in order to
transport these commodities to export markets. In total, we anticipate
that these projects will increase the tonnage that is transported by
our network by approximately 25 mtpa, or 50%. We expect the
increase in tonnage related to these projects to begin in 2011 and
continue through to 2014. While these mine expansion and new mine
projects are well advanced, their ultimate timing is dependent on
execution of the project by their sponsors and the availability of port
capacity, both of which are beyond our control. In order to mitigate
our capital at risk, we intend to structure our rail access agreements
to include take-or-pay provisions and security for early termination to
the extent possible.

Our infrastructure is a critical component of the logistics chain in
WA as, in many cases, it is the only economically viable means for
the output from these projects to reach the export market. Significant
capital was invested to establish the existing railway corridor, and we
have made additional investments to enhance capacity of certain
sections of our network. Should all of these projects proceed as
expected, we anticipate investing a further approximately $600 million
of capital over the next several years to upgrade and expand our
network. Combined with our previous investments, we expect this will
result in incremental EBITDA of $150 million to $200 million per
year.

Port Operations, United Kingdom

Our U.K. port operations is one of the largest port operators in the United Kingdom by volume
and owns nearly 2,000 acres of land in proximity to the port. Our U.K. port is a “landlord” port with
over 2,000 acres of land and operates as the statutory harbor authority, or SHA, out of Teesport and
Hartlepool in the north of the United Kingdom. Our UK port operations also operate a number of
other ports and logistics businesses elsewhere in the United Kingdom. Its status as an SHA enables it
to charge conservancy tariffs for use of the Tees River and to operate as the port authority for Tees
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River. Our U.K. port operations conduct business as Brookfield Ports (UK) Limited, or PD Ports. The
following table sets forth the significant characteristics of our U.K. port operations:

Strategic Position:

Regulatory Environment:

Customer Base:

Cash Flow Profile:

Growth Opportunities:

Teesport is a large, deep-water port strategically located in a
well-developed industrial area in Northern England. Our U.K. port
operations’ SHA status and good rail and road access provide
barriers to entry.

Our U.K. port operations are unregulated. Our UK port operations
status as the SHA for the Tees River provides us the statutory right
to collect conservancy tariffs (toll-like dues) payable by ships using
the Tees River in exchange for our obligations to maintain
navigability of the waterway.

Our U.K. port operations have a number of long-term contracts with
strong, established counterparties, including large multinational
corporations. The majority of its revenues are derived from
customers with significant investment at or within close proximity to
Teesport.

Over 21% of our U.K. port operations’ income is earned from
conservancy tariffs related to the movement of cargo by established
customers using the Tees River. Teesport’s freehold land base of
approximately 2,000 acres is strategically located in close proximity to
its port locations and generates income from long-term property
leases that account for 16% of our U.K. port operations income.

Due to increased fuel costs and congestion near London, many retailers
have decided that it is more economical to deliver containers to ports
such as Teesport from the ports of Southampton and Felixstowe rather
than utilizing the road network. Due to its ability to access the Northern
England market, our U.K. port operations are well positioned to benefit
from this trend. In addition to recently completed distribution centers, a
number of U.K. retailers are contemplating additional investment in
distribution centers at or near the Tees River which will increase our
revenue through additional conservancy volume, port services and
potentially rental income, if such investments are made.

European Port Operations, Europe and China

Our port operations are comprised of a portfolio of port concession businesses in key strategic
locations throughout Europe and in China. Our European port operations is a diversified business that
handles heavy dry bulk, specialty dry bulk, liquid bulk, general cargo and containers. Our European
port operations make up one of the largest port operators in Europe and handle over 50 mtpa of
cargo. Our European port operations conduct business as Euroports Holdings s.a.r.l., or Euroports. The
following table sets forth the significant characteristics of our European port operations:

Strategic Position:

Our European port operations are positioned in 16 locations across
continental Europe and consist of 485 hectares of long-term port
concessions and over 31 km of quay length. With extensive
infrastructure in place, including cranes, berths, warehouses,
inloading and outloading equipment, our European port operations
provide extensive logistics services to its customers, creating barriers
to entry.
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Regulatory Environment: Our European port operations conduct business in an unregulated
economic environment.

Customer Base: Our European port operations mainly serve industrial customers in
the immediate vicinity of the ports under varied contract terms. Key
customers have been long-term customers of the respective port
businesses continuously for between 10 and 30 years.

Cash Flow Profile: Income is earned from diversified operations with over 50 different
types of products handled at 22 terminals located throughout seven
countries in Europe and China. Several of these locations face
limited competition for key products handled, which provides
additional stability to cash flow.

Growth Opportunities: Growth opportunities exist in the form of volume growth from
increasing demand for bulk and general commodities as well as cross-
selling opportunities to develop additional commercial activities with
existing customers.

European Energy Distribution Operations, Channel Islands and Isle of Man

Our European energy distribution operations are comprised of the sole gas distributor and retailer
of liquid petroleum gas, or LPG, and natural gas on the Channel Islands and Isle of Man, or the
Offshore Islands. Our European energy distribution operations conduct business as International
Energy Group, or IEG Distribution. The following table sets forth the significant characteristics of our
European energy distribution operations:

Strategic Position: Our European energy distribution operations are the sole provider of
gas distribution and retail services on the Offshore Islands.

Regulatory Environment: Our European energy distribution operations’ assets are not
regulated, but are ultimately subject to government oversight.

Customer Base: The natural gas and LPG distribution customer base on the Offshore
Islands is comprised of a large number of residential and commercial
end users.

Cash Flow Profile: Our European energy distribution operations’ broad customer base

and position as sole provider of natural gas and LPG service ensure
a consistent cash flow stream in a market that requires these services
to meet space heating and hot water demands.

Growth Opportunities: Increased energy demand combined with the ability to set prices
competitively provides the opportunity for growth in revenues for the
business.

Australian Energy Distribution Operations

Our Australian energy distribution operations are comprised of a natural gas distributor in
Tasmania, which supplies gas to residential, commercial and industrial customers via its distribution
networks and an associated gas retail business. With approximately 730 km of distribution pipeline, it
delivers around 2 billion cubic feet of gas per year to approximately 8,900 connections across Tasmania.
Our Australian energy distribution operations conduct business as Tas Gas Networks and Tas Gas
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Retail. The following table sets forth the significant characteristics of our Australian energy
transmission operations:

Strategic Position: Our Australian energy distribution operations are the sole provider
of gas distribution services in Tasmania. Sizeable capital expenditures
of approximately A$200 million have been incurred to establish this
network, which creates a significant barrier to new entrants due to
the limited market opportunity for customers to support a competing
business. Tas Gas Retail is one of two retailers trading across the
natural gas distribution networks in Tasmania.

Regulatory Environment: Our Australian energy distribution operation is not subject to
economic regulation.

Customer Base: Tas Gas Networks receives revenue from natural gas retailers who
supply gas to approximately 8,900 residential, commercial and
industrial customers connected to the network. Tas Gas Retail, as one
of the natural gas retailers, receives revenue directly from its
consumers.

Cash Flow Profile: Our Australian energy distribution operations’ cash flow stream is
supported by the low cost of gas compared to electricity for
residential customers while the investment made by industrial
consumers to connect to the natural gas network creates a
disincentive to switch.

Growth Opportunities: The natural gas market in Tasmania is relatively new. The network
currently fronts approximately 43,000 households with approximately
8,900 connections to date. Commercial and industrial growth is
linked to the Tasmanian economy and alternate energy options,
including cogeneration opportunities.

Timber Operations

Our freehold timberlands comprise, on a proportionate basis, approximately 419,000 acres of
high-quality, freehold timberlands located in the coastal region of British Columbia, Canada and the
Pacific Northwest region of the United States. Our timberlands are predominantly comprised of
premium Douglas-fir, whitewood and cedar species suitable for high value structural and appearance
applications. In addition, our timberlands are situated near the Pacific coast which provides ready
access to export markets. While North America and Japan have historically been the primary markets
driving our timber operations’ results, Asian export markets have become increasingly important. Our
land holdings also include, approximately 12,300 acres of higher and better use, or HBU, lands, which
may have greater value if used for real estate development or other purposes.

On a proportionate basis, our freehold timberlands have an estimated merchantable inventory of
29 million m? of timber, which includes a deferred harvest volume of 3 million m?. This deferred
harvest volume is in addition to harvest volumes that reflect annual timber growth as determined
through our long-run sustainable yield, or LRSY. Our LRSY currently stands at 1.6 million m? per
year. As markets improve, we plan to ramp-up our production to monetize this deferred harvest
volume over an approximate 10-year period. Our objective for our timber platform is to maximize the
total return on the capital that we invest. Our performance can be measured by our harvest levels,
EBITDA margin and AFFO yield.

Our U.S. freehold timberlands conduct business as Longview Timber Holdings, Corp., or
Longview, and our Canadian freehold timberlands conduct business as Island Timberlands Limited
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Partnership, or Island Timberlands. The following table sets forth the significant characteristics of our

freehold timberlands:

Item 4.B “Business Overview—Ownership Interests” contains a table of our ownership interest in

each of our operations.

Freehold Timberlands, United States and Canada

Strategic Position:

Regulatory Environment:

Customer Base:

Cash Flow Profile:

Growth Opportunities:

Other Investments

Timber is a vital component of the global economy. Our U.S. and
Canadian freehold timberlands are primarily comprised of softwood
such as Douglas-fir and hemlock that are generally preferred over
hardwood for construction lumber and plywood because of its
strength and flexibility. Due to its product mix as well as coastal
access, our U.S. timberlands have significant flexibility to optimize
the products that it harvests against market opportunities to enhance
profitability.

Our freehold timberlands operate in a regulated economic
environment and are also certified under the Sustainable Forestry
Initiative. This regulatory environment has been relatively stable over
the past decade and allows access to all global markets.

Our freehold timberlands have a broad base of domestic and
international customers.

Timber’s unique characteristics provide the flexibility to match
harvest levels to market conditions across market cycles. Thus, during
periods of high prices, harvest levels are increased and, conversely,
during weak pricing environments, timber harvests are curtailed.

We believe operating results will meaningfully improve following
recovery in new home construction in the United States Although it
is difficult to predict the timing and magnitude, we believe that we
will achieve increased earnings due to improved pricing and
increased harvest levels. As a result of a substantial surplus of
merchantable inventory, we expect to increase harvest levels by
approximately 90% (relative to 2009 levels) at our U.S. frechold
timberlands and by approximately 65% (relative to 2009 levels) at
our Canadian freehold timberlands and sustain this level for a
10-year period before returning to the long-run sustainable yield
level.

In addition to our investments in utilities, transport and energy operations and freehold
timberlands, Brookfield Infrastructure holds certain other investments which together comprise less

than 2% of our invested capital.
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Ownership Interests

Operations
Utilities

Australian coal terminal operations) . ... ... .. ... .. ... . ... . ......
South American electricity transmission operations . . ................
North American electricity transmission operations"
Australasian energy distribution operations . . . ... ... ... o
European energy distribution operations, United Kingdom

Transport and Energy
North American gas transmission operations. . .. ...................
Australian railroad operations
UK port operations)
European port operations® . . ... ... ... ... ...
European energy distribution operations, Channel Islands and Isle of Man .
Australian energy distribution operations

Timber
U.S. freehold timberlands® . . . . ... .. . .
Canadian freehold timberlands

(1) All or a portion is held through Brookfield sponsored infrastructure funds.

December 31, December 31,
2010 2009

71% 50%

18% 18%
11%-100%  20%-100%
42% 17%

100% 40%

26% 11%

100% 40%

59% 55%

60% 24%

100% 40%
100% 40%

30% 30%

38% 38%

(2)  Brookfield Infrastructure’s ownership of the European port operations is subject to a share equalization scheme. Dependent upon
the business’ financial performance in 2012 and 2013, Brookfield Infrastructure’s ownership will range between 35% and 65%.

We currently expect that our ownership will decrease to approximately 40%.

Brookfield’s Operations-Oriented Approach

To execute our vision, we will seek to leverage our relationship with Brookfield. In each of its core
sectors, Brookfield’s strategy is to develop best-in-class operating platforms in order to acquire targeted
assets and actively manage them to achieve superior returns on a long-term basis. Brookfield’s

operations-oriented approach is comprised of the following attributes:

* strong business development capabilities, which benefit from deep relationships within, and

in-depth knowledge of, its markets;

* technical knowledge and industry insight used in the evaluation, execution, risk management and

financing of development projects and acquisitions;

* operational expertise, with considerable experience optimizing sales of its products and
structuring and executing contracts with end users to enhance the value of its assets; and

* development and retention of the highest quality people in its operations.

Acquisition Strategy

As we grow our asset base, we will target acquisitions in the following infrastructure sectors:

* Utilities: electric transmission and electric and gas distribution;

* Energy and Transport: oil and gas pipelines, gathering and storage systems, railroads, ports, toll

roads and airports;
* Timber: high quality species of timber in attractive locations; and

¢ Other: social and industrial infrastructure.

We will seek to leverage Brookfield’s best-in-class operating platforms to invest in targeted assets
and actively manage them to extract additional value following acquisition close. An integral part of our
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acquisition strategy is to participate with institutional investors in Brookfield sponsored consortiums for
single asset acquisitions and as a partner in or alongside Brookfield sponsored partnerships that target
acquisitions that suit our profile. We will focus on consortiums and partnerships where Brookfield has
sufficient influence or control to deploy our operations oriented approach. Brookfield has a strong
track record of leading such transactions.

Brookfield has agreed that it will not sponsor arrangements that are suitable for us in the
infrastructure sector unless we are given an opportunity to participate. See Item 7.B “Related Party
Transactions—Relationship Agreement”. Since Brookfield has large, well established operations in real
estate and renewable power that are separate from us, Brookfield will not be obligated to provide us
with any opportunities in these sectors. In addition, since Brookfield has granted an affiliate the right
to act as the exclusive vehicle for Brookfield’s timberland acquisitions in Eastern Canada and the
Northeastern United States, we will not be entitled to participate in timberland acquisitions in those
geographic regions. Brookfield also recently appointed an affiliate as its exclusive vehicle for the
acquisition of contracted hydro and wind power generation facilities located in Canada.

About Brookfield

Brookfield is a global asset management company focused on property, power and other
infrastructure assets with over $100 billion of assets under management, 18,000 operating employees,
including approximately 500 investment professionals, worldwide. Brookfield’s strategy, which is part of
our strategy as well, is to combine best-in-class operating platforms and best-in-class transaction
execution capabilities to acquire and invest in targeted assets and actively manage them in order to
achieve superior returns.

Employees

Our partnership does not employ any of the individuals who carry out the management and
activities of our partnership. The personnel that carry out these activities are employees of Brookfield,
and their services are provided to our partnership or for our benefit under our Master Services
Agreement. For a discussion of the individuals from Brookfield’s management team that are expected
to be involved in our infrastructure business, see Item 6.A “Directors and Senior Management—OQOur
Management.”

Intellectual Property

Our partnership, as licensee, has entered into a Licensing Agreement with Brookfield pursuant to
which Brookfield has granted us a non-exclusive, royalty-free license to use the name “Brookfield” and
the Brookfield logo in connection with marketing activities. Other than under this limited license, we
do not have a legal right to the “Brookfield” name and the Brookfield logo. Brookfield may terminate
the licensing agreement immediately upon termination of our Master Services Agreement and it may
be terminated in the circumstances described under Item 7.B “Related Party Transactions—Licensing
Agreement.”
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4.C ORGANIZATIONAL STRUCTURE
Organizational Charts

The chart below presents a summary of our ownership and organizational structure. Please note
that on this chart all interests are 100% unless otherwise indicated and “GP Interest” denotes a general
partnership interest and “LP Interest” denotes a limited partnership interest. These charts should be
read in conjunction with the explanation of our ownership and organizational structure below and the
information included under Item 4.B “Business Overview,” Item 6.C “Board Practices” and Item 7.B
“Related Party Transactions.”

Public

98.99% LP Interest

Brookfield Infrastructure Partners L.P. 0.01% GP Interest" Brookfield
rookfie
(Bermuda) . 1% LP Interest
(our “Partnership”)
1% GP Interest®
28% LP Interest®
71% LP Interest 100%
v
4
Brookfield Infrastructure L.P.
Manager®

(Bermuda)
(the “Holding LP”)

100% Common Shares

Holding Entities®

Operating Entities

(1)  Brookfield’s general partner interest is held through Brookfield Infrastructure Partners Limited, a Bermudan corporation that is
wholly-owned by Brookfield Asset Management, an Ontario corporation.

(2)  Brookfield’s general partner interest is held through Infrastructure GP L.P, a Bermudan limited partnership, the sole general
partner of which is the Infrastructure General Partner, a Bermudan corporation that is wholly-owned by Brookfield Asset
Management, and the sole limited partner of which is Brookfield another wholly-owned affiliate of Brookfield Asset Management.

(3)  Brookfield’s limited partnership interest in the Holding LP is redeemable for cash or exchangeable for our units in accordance
with the Redemption-Exchange Mechanism, which could result in Brookfield eventually owning approximately 29% of our
partnership’s issued and outstanding units on a fully exchanged basis. See Item 10.B “Memorandum and Articles of
Association—Description of the Holding LP’s Limited Partnership Agreement—Redemption-Exchange Mechanism.”

(4)  Brookfield has provided an aggregate of $20 million of working capital to the Holding Entities through a subscription for
preferred shares. See Item 4.C “Organizational Structure—Holding LP and Holding Entities”.

(5) The Manager provides services to Brookfield Infrastructure pursuant to the Master Services Agreement.

Brookfield Infrastructure 61



Our Partnership

We own and operate high quality, long-life assets that generate stable cash flows, require relatively
minimal maintenance capital expenditures and, by virtue of barriers to entry and other characteristics,
tend to appreciate in value over time.

Our partnership is a Bermuda exempted limited partnership that was established on May 21, 2007.
See Item 4.D “Property, Plant and Equipment” for information regarding our partnership’s head office.

Our partnership’s sole material asset is its limited partnership interest in the Holding LP. Our
partnership anticipates that the only distributions that it will receive in respect of our partnership’s
limited partnership interests in the Holding LP will consist of amounts that are intended to assist our
partnership in making distributions to our unitholders in accordance with our partnership’s distribution
policy and to allow our partnership to pay expenses as they become due. The declaration and payment
of cash distributions by our partnership is at the discretion of our Managing General Partner which is
not required to make such distributions and our partnership cannot assure you that it will make such
distributions as intended.

Our Manager and Brookfield

The Service Recipients have engaged the Manager, an affiliate of Brookfield, to provide them with
management and administration services pursuant to the Master Services Agreement.

Our Managing General Partner

Our Managing General Partner serves as our partnership’s general partner and has sole authority for
the management and control of our partnership, which is exercised exclusively by its board of directors in
Bermuda. Our partnership’s only interest in the Holding LP consists of limited partnership interests in the
Holding LP, which by law do not entitle the holders thereof to participate in partnership decisions. Pursuant
to a voting agreement, however, our partnership, through our Managing General Partner, has the right to
direct all eligible votes in the election of the directors of the Infrastructure General Partner, through which
our partnership participates in the management and activities of the Holding LP and the Holding Entities.
See Item 7.B “Related Party Transactions—Voting Agreements.”

The Holding LP and Holding Entities

Our partnership indirectly holds its interests in operating entities through the Holding LP and the
Holding Entities. The Holding LP owns all of the common shares of the Holding Entities. Brookfield
has provided an aggregate of $20 million of working capital to the Holding Entities through a
subscription for preferred shares of such Holding Entities. These preferred shares are entitled to
receive a cumulative preferential dividend equal to 6% of their redemption value as and when declared
by the board of directors of the applicable Holding Entity and are redeemable at the option of the
Holding Entity, subject to certain limitations, at any time after the tenth anniversary of their issuance.
The preferred shares are not entitled to vote, except as required by law.

Infrastructure GP LP and Infrastructure General Partner

The Infrastructure GP LP serves as the general partner of Holding LP and has sole authority for the
management and control of the Holding LP. The general partner of Infrastructure GP LP is the
Infrastructure General Partner, a corporation owned indirectly by Brookfield Asset Management but
controlled by our partnership, through our Managing General Partner, pursuant to a voting agreement. See
Item 7.B “Related Party Transactions—Voting Agreements.” The Infrastructure GP LP is entitled to receive
incentive distributions from the Holding LP as a result of its ownership of the general partnership interests
of the Holding LP. See Item 7.B “Related Party Transactions—Incentive Distributions.”

See also the information contained in this annual report on Form 20-F under Item 3.D “Risk
Factors—Risk Relating to Us and Our Partnership,” Item 3.D “Risk Factors—Risk Relating to our
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Relationship with Brookfield,” Item 6.A “Directors and Senior Management,” Item 7.B “Related Party
Transactions,” Item 10.B “Memorandum and Articles of Association—Description of Our Units and
Our Limited Partnership,” Item 10.B “Memorandum and Articles of Association—Description of the
Holding LP’s Limited Partnership Agreement” and Item 7.A “Major Sharcholders.”

4.D PROPERTY, PLANT AND EQUIPMENT

Our partnership’s principal office is at 7 Reid Street, 4th Floor, Hamilton HM 11, Bermuda and its
registered office is Canon’s Court, 22 Victoria Street, Hamilton HM12, Bermuda. Our partnership does
not directly own any real property.

See also the information contained in this annual report on Form 20-F under Item 3.D “Risk
Factors—Risks Relating to Our Operations and the Infrastructure Industry”, “—Risks Relating to Us
and Our Partnership—All of our infrastructure operations may require substantial capital expenditures
in the future,” “—Investment in infrastructure projects during the construction phase are likely to
retain some residual risk,” “—All of our operating entities are subject to government policy changes,”
“—Risks Relating to Our Timber Operations—A variety of factors may limit or prevent harvesting by
our timber operations,” and Item 5 “Operating and Financial Review and Prospects.”

ITEM 4A. UNRESOLVED STAFF COMMENTS
Not applicable.

ITEM 5. OPERATING AND FINANCIAL REVIEW AND PROSPECTS

MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS
OF OPERATIONS

Business Overview

Brookfield Infrastructure owns and operates high-quality, long-life assets that generate stable cash
flows, require relatively minimal maintenance capital expenditures and, by virtue of barriers to entry
and other characteristics, tend to appreciate in value over time. Our current operations consist of utility
businesses, transport and energy businesses and timber assets in North and South America, Australasia,
and Europe. Our vision is to be a leading owner and operator of high quality infrastructure assets that
produce an attractive risk-adjusted total return for our unitholders. To accomplish this objective, we will
seek to leverage Brookfield’s best-in-class operating platforms to acquire targeted assets and actively
manage them to extract additional value following our initial investment. An integral part of our
strategy is to participate with institutional investors in Brookfield-sponsored partnerships that target
acquisitions that suit our profile. We will focus on consortiums and partnerships in which Brookfield
has sufficient influence or control to deploy an operations-oriented approach.

Performance Targets and Key Measures

Our objective is to earn an annual total return of 12% to 15% on the infrastructure assets that we
own, measured over the long-term. This return will be generated from the in-place cash flow of our
operations plus growth. We endeavor to manage our operations to generate increasing funds from
operations, or FFO, per unit. If we are successful in doing so, we will be able to increase distributions
to our unitholders. Additionally, the increase in our FFO per unit should result in capital appreciation.
Thus, for our business as a whole, our key performance measure is AFFO yield, defined as FFO less
maintenance capital expenditures (adjusted funds from operations or AFFO) divided by Invested
Capital, which measures the sustainable return on capital that we have deployed. We also measure the
growth of FFO per unit, which we believe is a proxy for our ability to increase distributions. In
addition, we have performance measures that track the key value drivers for each of our operating
platforms. See “—Operating Platforms” for more detail.
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Distribution Policy

Our objective is to pay a distribution that is sustainable on a long-term basis while retaining within
our operations sufficient liquidity for recurring growth capital expenditures and general purposes. We
currently believe that a payout of 60% to 70% of our FFO is appropriate. In light of the per unit FFO
growth that we foresee in our operations, we are targeting 3% to 7% annual distribution growth. Our
quarterly distribution was increased by 13% to $0.31 per unit in February 2011, following a 4% increase
in February 2010.

Basis of Presentation

These consolidated financial statements are prepared in accordance with International Financial
Reporting Standards, or IFRS, as issued by the International Accounting Standards Board, or IASB.
The consolidated financial statements include the accounts of Brookfield Infrastructure and the entities
over which it has control. Brookfield Infrastructure accounts for investments over which it exercises
significant influence, but does not control, using the equity method.

The results presented in this MD&A reflect the financial position and results of Brookfield
Infrastructure’s operations for the 12 month period ended December 31, 2010.

For each operating platform—utilities, transport and energy, and timber—this MD&A outlines
Brookfield Infrastructure’s proportionate share of results in order to demonstrate the impact of key
value drivers of each of these operating platforms on our partnership’s overall performance.

ACQUISITIONS AND DIVESTITURES

On December 8, 2010, we completed a merger with Prime whereby Prime security holders received
0.24 units per Prime security held and an A$0.20 per Prime security special distribution. Pursuant to
the merger, Brookfield Infrastructure acquired control of Prime, issuing approximately 50.7 million
units with a value on issuance of $1.1 billion in order to increase its ownership of Prime from 40% to
100%. The merger implicitly valued Prime at $1.8 billion. A non-cash revaluation gain of $405 million
was recognized as the consideration paid was less than the net fair value of the assets acquired.

We are co-owners of a European-based port operator. Our current interest in the port is 60%;
however, this ownership is subject to a share equalization scheme. Dependent upon the business
financial performance in 2012 and 2013, this ownership will range between 35% and 65%. We currently
expect that our ownership will decrease to approximately 40%.

REORGANIZATION OF BROOKFIELD INFRASTRUCTURE INTERESTS

Effective December 31, 2010, the partnership entered into voting arrangements with various
affiliates of Brookfield Asset Management (“Brookfield”’), Brookfield Infrastructure’s ultimate parent
company, whereby the partnership effectively gained control of Holding LP. The partnership entered
into similar arrangements in respect of Brookfield’s indirect holdings in its U.S. and Canadian frechold
timberlands, Australian coal terminal operation and UK port operation, subject to certain limitations.
This reorganization does not represent a business combination under IFRS 3, Business Combinations
(IFRS 3R), as all combining businesses are ultimately controlled by the same parties both before and
after the voting arrangements were completed. IFRS 3R does not include specific measurement
guidance for transfers of businesses or subsidiaries between entities under common control.
Accordingly, Brookfield Infrastructure has developed a policy to account for such transactions taking
into consideration other guidance net out under the IFRS framework and pronouncements of other
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standard-setting bodies. The consolidated and combined financial statements of Brookfield
Infrastructure are presented to reflect continuing control as follows:

* Assets and liabilities of Holding LP, and the partnerships interests in its U.S. and Canadian
freehold timberlands, Australian coal terminal operation and its UK port operation are reflected
at their carrying amounts as at the reorganization date. No adjustments were made to reflect fair
values or to recognize any new assets or liabilities, including goodwill, as a result of the
combination;

* In the partnership’s consolidated and combined Statements of Financial Position, Statements of
Operating Results and Statements of Cash Flow, the partnership’s freehold timberlands,
Australian coal terminal and UK port operation are presented as if these arrangements had
been in place from the time Brookfield acquired control. For Brookfield Infrastructure’s
freehold timberlands, Brookfield acquired control prior to January 1, 2009; for Brookfield
Infrastructure’s UK port operation, Brookfield acquired control on November 20, 2009, and for
Brookfield Infrastructure’s Australian coal terminal operation, Brookfield acquired control with
the closing of the Prime merger on December 8, 2010; and

* Holding LP has issued redeemable partnership units held by Brookfield, which may, at the
request of the holder, require the Holding LP to redeem the units for cash consideration equal
to the market price of the partnership’s limited partnership units. This right is subject to the
partnership’s right of first refusal which entitled it, at its sole discretion, to elect to acquire any
unit so presented to Holding LP in exchange for one of the partnership’s units (subject to
certain customary adjustments). As the partnership, at its sole discretion, has the right to settle
the obligation with limited partnership units, the redeemable partnership units are classified as
limited partnership units. Including these units as partnership capital, total partnership capital at
January 1, 2009, and at December 31, 2009, was $1,043 million and $1,877 million, respectively.

OUR OPERATIONS

Our business is comprised of high-quality, long-life assets that provide essential products and
services for the global economy. We have a stable cash flow profile with over 77% of our EBITDA
supported by regulated or contractual revenues. While each of our businesses has high barriers to entry
and strong competitive positions, we generate cash flows under a number of different revenue
frameworks. As a result, we group our businesses into operating platforms based on the similarities in
their underlying economic drivers in order to assist our unitholders in evaluating our performance and
assessing our value.

Our operating platforms are summarized below:

Operating Platform Asset Type Location
Utilities
Electricity Transmission North and South America
Energy Distribution Australasia and Europe
Coal Terminal Operations Australia
Transport and Energy
Energy Transmission Primarily North America
Railroad Australasia
Ports Europe and China
Timber
Freehold Timberlands North America
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Our utilities platform is comprised of regulated businesses, which earn a return on their asset base,
as well as businesses with long-term contracts designed to generate a return on capital over the life of
the contract. Our transport and energy platform provides transportation, storage and handling services
for energy, freight and bulk commodities for which we are paid an access fee. Profitability is based on
the volume of services that we provide and the price achieved for these services. Our timber platform is
comprised of freehold timberlands that provide inputs for a number of essential products for the global
economy on a sustainable basis, including structural lumber.

OVERVIEW OF PERFORMANCE

In this section, we review our performance and financial position for the 12 month period ended
December 31, 2010. Further details on our operations and financial position are contained within the
review of Operating Platforms.

To measure performance, we focus on net income as well as funds from operations, or FFO, and
adjusted funds from operations, or AFFO. We define FFO as net income excluding the impact of
depreciation, depletion and amortization, deferred taxes and other non-cash items and AFFO as FFO
less maintenance capex. FFO is a measure of operating performance, and AFFO is a measure of the
sustainable cash flow of our business. Since they are not calculated in accordance with, and do not have
any standardized meanings prescribed by IFRS, FFO and AFFO are unlikely to be comparable to
similar measures presented by other issuers. In addition, FFO and AFFO have limitations as analytical
tools. See Item 5 “Operating and Financial Review and Prospects—Reconciliation of Non-IFRS
Financial Measures” for a more fulsome discussion, including a reconciliation to the most directly
comparable IFRS measures.

Results of Operations

Our financial statements reflect a mix of consolidation and equity accounting. For more detail on
the key drivers of our performance, refer to “—Operating Platforms”.

The following table summarizes the financial results of Brookfield Infrastructure.

For the Year Ended

MILLIONS, EXCEPT PER UNIT INFORMATION, UNAUDITED December 31,
Key Metrics 2010 2009
Funds from operations (FFO)D . . .. ... ... . . $ 197 $ 49
Per unit FFOW . . o $1.79 $1.03
Payout 1atio® . . . ... 60% 118%
Growth of per unit FFOM . . .. .. . . 74% —
Adjusted funds from operations (AFFO)D® . $ 148 $ 31
AFFO yieldD® 8% 4%

(1)  Excluding gain on sale of TBE in 2009.

(2)  Payout ratio is defined as distributions to unitholders divided by FFO.
(3) AFFO is defined as FFO less maintenance capital expenditures.

(4) AFFO yield is defined as AFFO divided by average invested capital.

For the 12 month period ended December 31, 2010, we generated FFO of $197 million or FFO
per unit of $1.79. On an invested capital base of $2,893 million, this represents an AFFO yield of 8%,
driven by strong returns on capital in our utilities and transport and energy businesses offset by below
average returns in our timber business. Our FFO per unit increased by 74% over the prior year,
primarily due to a full year contribution from the assets acquired in the Prime recapitalization in
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November of 2009. For the year, our distribution of $1.10 per unit implied a payout of 60% of our
FFO, which is at the low end of our targeted range. In February 2011, we increased our annual
distribution to $1.24 per unit.

For the Year Ended

MILLIONS, UNAUDITED December 31,
Summary Income Statement 2010 2009
REVENUES . . . .ttt $ 634 $ 290
CoSt Of TEVEIMUES . . . . o oottt e e e e e e e e e (413) (198)
General and administrative eXpenses . . ... .vvvv v vttt (35) (18)
Interest expense—corporate bOTTOWINGS . . .« o v v ottt i e it et e e e e 3 )
Interest expense—non-recourse borrowings . ........... . ... o ... (136) (95)
Earnings from investments in associates . . ... ......... ...ttt 52 14
Gain on sale of TBE, net . ... ... ... . e — 68
Fair value gains and other items . ........... ... ... . . ... .. . . .. .. 433 —
Net income attributable to partnership . .. .......... ... ... ... ... ... 467 25

For the 12 month period ended December 31, 2010, we recorded net income of $467 million,
compared to $25 million in the same period of 2009. The increase from the prior period is primarily a
result of a $433 million non-cash revaluation gain recognized upon the completion of the
Merger Transaction.

Revenue less cost of revenues and general and administrative expenses for the period increased by
$112 million, reflecting the full year contribution of our U.K. port operations and one month from the
assets owned by Prime following acquisition of control through the Prime merger.

MILLIONS, UNAUDITED As of December 31,

Summary Balance Sheet 2010 2009

Cash and cash equivalents . . . . ... .. e $ 154 $§ 107
Total @SSelS . . . ot 13,109 6,046
Corporate bOITOWINGS . . . . . o oot e e e e e 18 —
NON-recourse bOTrrOWINGS . . . . o o v ittt e e e e e e e e 4,575 1,985
Non-controlling interest . .. ... ... ...ttt 1,605 1,281
Partnership capital .. ... ... . . 3,380 1,877

As of December 31, 2010, we had $13,109 million in assets and $3,380 million in partnership
capital compared to $6,046 million in assets and $1,877 million in partnership capital at December 31,
2009. The increase in assets reflects the acquisition of Prime as a result of the Merger Transaction. The
increase in partnership capital is primarily attributable to $1.1 billion of equity issued to complete the
merger and the $433 million non-cash revaluation gain.

Corporate borrowings totaled $18 million at year end compared to a nil balance at the prior year
end. Our consolidated balance sheet as of December 31, 2010 reflects $4,575 million of non-recourse
borrowings compared to $1,985 million as of December 31, 2009, as a result of the acquisition of
Prime. Our consolidated debt to capitalization ratio is 48%.

In 2010, our partnership increased the size of its senior secured revolving credit facility increased
by $500 million to a total of $700 million all of which is available for investments and acquisitions, as
well as general corporate purposes. As of December 31, 2010, we had $682 million of undrawn
commitments under this facility.

As noted in Item 3.D “Risk Factors”, general economic and business conditions that impact the
debt or equity markets, such as the 2008 / 2009 global financial crisis, could impact the availability of
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credit to, and cost of credit for, Brookfield Infrastructure. The amount of interest charged on
Brookfield Infrastructure’s facilities will fluctuate based on changes in short-term interest rates. Any
economic event that affects interest rates or the ability to refinance borrowings could materially
adversely impact Brookfield Infrastructure’s business, financial condition and results of operations.

In addition, some of our operations either currently have a credit rating, or may have a credit
rating in the future. A credit rating downgrade may result in an increase in the cost of debt for the
relevant businesses and reduced access to debt markets.

SELECTED INCOME STATEMENT AND BALANCE SHEET INFORMATION

The following table presents selected income statement and balance sheet information by operating
platform on a proportionate basis:

Income Statement
For the Year Ended

MILLIONS, UNAUDITED December 31,
2010 2009
Net income by segment
ULHHES « « v e e e e e e e e e e $ 45 $ 70
Transport and €NEeTZY . . . . .o o i it e e 75 4
TIMDET . . . 24 (50)
Corporate and other . .... ... ... . 323 1
Net income attributable to partnership . ... ...... ... ... ... ... ... ... $467 5
EBITDA by segment
ULHHES « o« .o e e $227 $ 89
Transport and €NergY . . . . . .o i i e 169 24
TIMber . . o 36 21
Corporate and other ... ... ... ... . (42) (16)
EBIT DA . . . $390 $118
FFO by segment
ULHHES « « v vt e e e e e e e e e $144 $129
Transport and €NeTZY . . . . . oo i it e 91 13
TImber . . .. 11 3)
Corporate and other ... ... ... ... .. e (49) (22)
Funds from operations (FFO) ... ... ... . . $197 $117
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Balance Sheet

As of
December 31,

MILLIONS, UNAUDITED 2010 2009
Total assets by segment

UHHEES © v v v v e e e e e e $3,695 $2,181

Transport and €NEeTEY . . . . .ottt e e 3,396 1,456

TImber . . . .o 1,062 1,048

Corporate and Other . . .. ... ... e 79 135
TOtal ASSELS . . v v vt e $8,232  $4,820
Net debt by segment

ULHHES « . e et $2,325 $1,445

Transport and €NEergY . . .. . ..ottt e e 1,945 970

TImDeT . . .o 460 475

Corporate and other . . ... ... 122 53
Total net debt . .. ..o $4,852  $2,943
Partnership capital by segment

UHHEES © © v v e e e e e e e $1,370 $ 736

Transport and €NEeTEY . . . . oo ittt e e e 1,451 486

TIMDer . . . 602 573

Corporate and Other . . .. ... . (43) 82
Total partnership capital . .. ... ... .. .. . $3,380 $1,877

OPERATING PLATFORMS

In this section, we review the results of our principal operating platforms: utilities, transport and
energy and timber.

Utilities Operations

Our utilities platform is comprised of regulated businesses which earn a return on their asset base,
as well as businesses with long-term contracts designed to generate a return on capital over the life of
the contract. In this segment, we own and operate assets that earn a return on a regulated or notionally
stipulated asset base, which we refer to as the rate base. The rate base increases in accordance with
capital that we invest to upgrade and expand our systems. Depending on the jurisdiction, our rate base
may also increase by inflation and maintenance capital expenditures and decrease by regulatory
depreciation. The return that we earn is typically determined by a regulator or contract for prescribed
periods of time. Thereafter, it may be subject to customary reviews based upon established criteria.
Due to the regulatory diversity we have within our utilities platform, we mitigate exposure to any single
regulatory regime. In addition, due to the regulatory frameworks and economies of scale of our utilities
businesses, we often have significant competitive advantages in competing for projects to expand our
rate base. These competitive advantages often enable us to invest capital at attractive returns.
Accordingly, we expect this segment to produce stable revenue and margins that should increase with
investment of additional capital and inflation. Approximately 100% of our utility platform’s EBITDA is
supported by regulated or contractual revenues.

Our objectives for our utilities platform are to invest capital in the expansion of our rate base and
to provide safe and reliable service for our customers on a cost efficient basis. If we do so, we will be
in a position to earn an appropriate return on our rate base. Our performance can be measured by the
growth in our rate base, our return on rate base, as well as our AFFO yield.
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Our utilities platform is comprised of the following:

Coal Terminal Operations

* Operate one of the world’s largest coal export terminals, located in Queensland, Australia, with

85 mtpa of coal handling capacity

e Account for 20% of global seaborne metallurgical coal exports and 8% of global seaborne

coal exports

Electricity Transmission
* Operates 8,750 kilometers of transmission lines in North and South America

* Transmits electricity to 98% of the population of Chile

Energy Distribution

* Operates 864,000 electricity and natural gas connections

* One of the largest independent operators of utility connections in the United Kingdom and one

of the largest distributors of energy in New Zealand

Results of Operations

The following table presents the roll-forward of our rate base and selected key metrics:

For the Year Ended
December 31,

MILLIONS, UNAUDITED 2010 2009
Rate base, start of year . . .. ... ... $1,891 $ 538
Impact of acquiSitions . .. ... ... ... i 1,185 1,284
Capital expenditures commissioned . . . ... ... . 69 13
Inflation and other indexation. ... ....... ... .. .. 65 (16)
Regulatory depreciation . .. ...... ..t (49) (24)
Foreign exchange . . . ... ... 21 96
Rate base, end of year. . . ... ... ot $3,182 $1,891
Funds from operations (FFO)() . ... ... .. . . . . $ 144 $ 61
Maintenance capital . ... ... ... ... 13) (12)
Adjusted funds from operations (AFFO) . ........ ... . ... ... .. ...... $ 131 $ 49
Return on rate base® .. ... ... 11% 14%
AFFO yield® . . 15% 15%

(1)  Excludes gain on sale of TBE in 2009.
(2)  Return on rate base is EBITDA divided by average rate base.
(3) AFFO yield is AFFO divided by average invested capital.

The rate base for our utilities platform increased by 68% to $3,182 million during the year ended
December 31, 2010 due primarily to the Merger Transaction whereby we acquired the remaining 60%
of Prime. Our return on rate base for 2010 was 11% versus 14% in the prior year, primarily due to a
change in our assets mix as a result of the Merger Transaction. For the year ended December 31, 2010,

our utilities platform generated FFO of $144 million, compared to $61 million in the prior year,

excluding a one-time gain of $68 million on the 2009 sale on TBE. After deducting maintenance capital
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expenditures of $13 million, our weighted average AFFO yield was 15% on an invested capital base of
$1,298 million. Our AFFO yield and return on rate base for the year were driven by strong
performances by our Australian coal terminal and our electricity transmission businesses

(see details below).

The following table presents our utilities platform’s proportionate share of financial results:

For the Year Ended
December 31,

MILLIONS, UNAUDITED 2010 2009

REVENUE . . . o o $ 331 $117
Costs attributed tO TEVENUES . . . ..ottt et (104) (31)
Dividend InCOME . . . . . .o — 3

EBI DA . . 227 89
Otherincome . ... ... . — 2
Gain on sale of investment (after-tax)(V . ...... ... ... ... ... ... . . . ... — 68
INEETESt EXPENSE . . . v v e vt (81) (29)
Cash taxes .. ... .. ) (1)
Funds from operations (FFO) .. ... ... .. .. . . . 144 129
Depreciation and amortization . . . .. ... ... . (60) (22)
Unrealized losses on derivative instruments . .................... . ....... (18) (15)
Deferred taxes and other items .. ......... ... ... (21 (22)
NEt INCOME .+« vttt et et e e e e $ 45 $ 70

(1) Gain on sale of TBE, net of cash taxes paid.

For the year ended December 31, 2010, our utilities platform generated EBITDA and FFO of
$227 million and $144 million, respectively, compared to $89 million and $61 million in the comparable
period of 2009, excluding the one-time gain on the sale of TBE in 2009. The increase in FFO is
primarily attributable a full year of contribution from the assets acquired in the Prime recapitalization
in November 2009 when we acquired a 40% interest in Prime, as well as the impact of the
Merger Transaction.
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The following table presents proportionate EBITDA and FFO for each operation in this platform:

For the Year Ended
December 31,

EBITDA FFO

MILLIONS, UNAUDITED 2010 2009 2010 2009
Coal Terminal Operation

AUSETAlia . . o o $97 $11 $59 §$5
Electricity Transmission Operations

South America . .... ... e 51 48 39 36

North America . ....... .. 27 22 17 15
Energy Distribution Operations

Australasia ... ... 29 3 15 1

Europe . . ... 23 2 14 —
Other(V) — 3 — 4
TOtAl .« oot $227 $89 $144 $61

(1)  Excludes gain on sale of TBE in 2009.

Our Australian coal terminal and our South American electricity transmission operations were
responsible for 65% of EBITDA and 68% of FFO in our utilities platform.

For the year, our Australian coal terminal reported EBITDA and FFO of $97 million and
$59 million, respectively, in line with our expectations given the nature of the take-or-pay contracts with
our mining customers.

From December 2010 through February 2011, Queensland, Australia was devastated by torrential
rainfall that was 300% above normal levels. This has caused wide-spread flooding in the region,
including at the coal mines in the Bowen Basin. As a result, coal production was substantially curtailed,
and the rail network was operating under speed restrictions. On December 24, 2010, a Pacific National
train derailed approximately 35 km west of our Australian coal terminal, which prevented coal from
being received at the terminal until January 1, 2011. During December and January, our Australian
coal terminal operated at approximately 55% of its 85 mtpa capacity. Despite the devastation caused by
this severe weather, we can report that the terminal’s financial performance was not impacted due to
resilient take-or-pay contracts that do not have force majeure provisions.

Our South American electricity transmission operations’ EBITDA and FFO for the period were
$51 million and $39 million, respectively, versus $48 million and $36 million in 2009. The increases in
EBITDA and FFO are mainly attributable to indexation and growth capital expenditures, which
increased our recurring EBITDA by approximately $10 million, partially offset by a retroactive
sub-transmission reassessment received in the prior year of approximately $5 million.

Non-cash expenses are primarily comprised of depreciation and amortization, non-cash inflation
indexation on our Chilean peso denominated debt and unrealized mark-to-market losses on derivative
contracts, which are a part of our net investment hedge program. Depreciation and amortization
totaled $60 million for the year ended December 31, 2010, compared to $22 million in the prior year.
The increase primarily related to our larger asset base.

Regulatory Update

Our utilities businesses have periodic reviews of their rates by regulators. However, our regulatory
risk is reduced due to the number of jurisdictions in which we operate.

In December 2010, our Australian coal terminal’s Draft Access Undertaking was approved by the
Queensland Competition Authority, or QCA, effectively maintaining the current formula for calculating
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our regulated WACC. The WACC that will apply to the new access undertaking is 9.86% compared
with 8.9% for the prior period. This increased WACC translates into an incremental $70 million of
revenue and EBITDA over the 5.5 year regulatory period commencing January 1, 2011.

Business Development and Outlook

Within our utility operations, we have numerous opportunities to upgrade and expand our rate
base. While we are required to make certain capital expenditures to maintain safety and reliability, we
will direct discretionary capital to those businesses that provide the highest risk-adjusted returns. In our
utility platform, we expect to earn a return on the equity that we invest, which is consistent with the
12% to 15% return objective for our overall business.

Our capital project backlog is comprised of investments that will increase our rate base. It is
defined as projects that have been awarded to us as well as projects that have been filed with the
regulator with scheduled expenditures within the next two years, for which we have not invested
the capital.

The following table presents the roll-forward of our capital project backlog for the year ended
December 31, 2010:

MILLIONS, UNAUDITED

Capital project backlog, start of period . . ... ... ... .. . . $276
Additional capital projects . .. .. ... ... 28
Less capital expenditures Spent . . . . .. ...ttt (66)
Impact of METeT . . . . o o 79
Foreign exchange and other . ... ... ... . . . .. . (7)
Capital project backlog, end of period . . . .. ... ... . $310

We finished 2010 with a capital expenditure backlog of $310 million, an increase of $34 million
compared with the prior year. In addition to the Merger Transaction, the increase is largely attributable
to a transmission line that our South American electricity transmission operation is building for a
mining company to facilitate an expansion of its copper mine. We are planning on closing the
construction financing for our Texas electricity transmission project in the first half of 2011; following
approval of our final certificate of convenience and necessity, we will begin construction on schedule in
the latter half of the year. In 2011, we will endeavor to progress discussions with the customers of our
Australian coal terminal operation regarding the Dudgeon Point expansion.

While our maturity profile is relatively modest in 2011 and 2012, we have been working hard to
extend the duration of our debt portfolio to take advantage of the current low interest rate
environment. In January 2011, we launched a $300 million issue in the Chilean capital markets to
refinance a 2011 maturity. As a result of strong demand, our South American electricity transmission
operation executed its lowest cost and longest term debt issue ever, with an average life of 18 years. In
March 2011, our Australian coal terminal operation concluded agreements relating to a $600 million
private placement in the United States. The proceeds of this private placement will be used to
refinance debt that was due to mature in 2011 and for general working capital purposes. This
refinancing consisted of $300 million of debt at nine years and $300 million at 12 years, which have
been swapped to a fixed AUD rate of 7.6% and 7.7%, respectively. This result is an improvement over
our underwriting model as we had assumed all-in rates of 8.5% for these refinancings. The expected
timing for the closing and funding of this financing is mid-March 2011 for the 12 year and end of
April 2011 for the nine year debt, subject to final lender due diligence.
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Please refer to Item 3.D. “Risk Factors—Risks Relating to Us and Our Partnership—All of our
infrastructure operations may require substantial capital expenditures in the future”.

Transport and Energy Operations

Our transport and energy platform is comprised of open access systems that provide
transportation, storage and handling of energy, freight and bulk commodities. This operating platform
is comprised of businesses with price ceilings as a result of regulation, such as our energy transmission
and rail operations, as well as unregulated businesses, such as our ports. Transport and energy
businesses typically have high barriers to entry and in many instances have very few substitutes in their
local markets. While these businesses have greater sensitivity to market prices and volume than our
utilities platform, revenues are generally stable and, in many cases, are supported by long-term
contracts or customer relationships. Our transport and energy platform is expected to benefit from
increases in demand for commodities as well as increases in the global movement of goods.
Furthermore, the diversification within our transport and energy platform mitigates the impact of
fluctuations in demand from any particular sector, commodity or customer. Approximately 70% of our
transport and energy platform’s EBITDA is supported by long-term contractual revenues.

Our objectives for our transport and energy platform are to provide safe and reliable service to
our customers and to satisfy their growth requirements by increasing the utilization of our assets and
expanding our capacity in a capital efficient manner. If we do so, we will be able to charge an
appropriate price for our services, and we will be able to earn an attractive return on the capital that
we have deployed as well as the capital that we will invest to increase the capacity of our operations.
Our performance can be measured by our revenue growth, EBITDA margin as well as our AFFO yield.

Our transport and energy platform is comprised of the following:

Energy Transmission
* Operates 15,500 kilometers of natural gas transmission lines primarily in the United States
* Serves 60% of the Chicago/Northern Indiana natural gas market

* Operates 7% of U.S. natural gas storage capacity

Rail Operations
e Operates 5,100 kilometers of tracks

* Sole provider of rail service in Southwestern Western Australia

Ports Operations
* Handles 85 million tons of goods annually

* Operates 22 ports across the United Kingdom, Europe and China
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Results of Operations

The following table presents the key metrics of our transport and energy platform:

For the Year Ended
December 31,

MILLIONS, UNAUDITED 2010 2009
Growth capital expenditures. . .. ... $ 61 $ —
EBITDA margin() . . . ... 31% 42%
Funds from operations (FFO) .. ........ .. . . .. $ 91 $ 13
Maintenance capital . ... ... ... e 33) —
Adjusted funds from operations (AFFO) . ...... ... ... . ... . . ... $ 58 13
AFFO yield® . .o 9% 15%

(1) EBITDA margin is EBITDA divided by revenues.
(2) AFFO yield is AFFO divided by average invested capital.

Our transport and energy platform earned FFO of $91 million for the year ended December 31,
2010. After deducting maintenance capital expenditures of $33 million, we generated a weighted
average AFFO yield of 9% on an invested capital base of $1,235 million, compared with 15% in the
prior year. The comparison with the prior year is not meaningful as we only owned our assets for one
month in 2009. However, our AFFO yield for the current year was impacted by lower FFO in our
North American gas transmission operation (see detail below) due to the implementation of its
reduction in rates and soft market conditions, and in our Australian railroad operations due to higher
maintenance capital expenditures and to a weak fourth quarter that was impacted by lower grain
harvest volumes due to drought conditions.

The following table presents our transport and energy platform’s proportionate share of financial
results:

For the Year Ended
December 31,

MILLIONS, UNAUDITED 2010 2009

REVEIUECS . . o o o ottt e e e e e e e e e e e e $ 548 $ 57
Cost attributed t0 TeVENMUES . . . . v v vttt et et e et e e 379) (33)
EBITDA . . 169 24
Other inCOME . . . . . oot e e 1 (1)
INEIESt EXPENSE « « v o v v v e et e e e e (79) )
Cash taXeS . . o vt — (1)
Funds from operations (FFO) . . ... ... ... . . i 91 13

Depreciation, depletion and amortization. . . ........... . ... .. . ..., (72) 4
Deferred taxes and other items . . ....... ... ... 56 5)
NetinCoOme . ...... . $ 75 4

For the year ended December 31, 2010, our transport and energy platform generated EBITDA and
FFO of $169 million and $91 million, respectively, compared to $24 million and $13 million,
respectively, in the same period of 2009, as a result of a full year of contribution from the assets
acquired in the Prime recapitalization in November 2009 when we acquired 40% of Prime as well as
the impact of the Merger Transaction.
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The following table presents proportionate EBITDA and FFO for each business in this operating
platform:

For the Year Ended
December 31,

EBITDA FFO

MILLIONS, UNAUDITED 2010 2009 2010 2009
Energy Transmission

North America . . . ..ottt $62 $9 $35 $5

Other. . .. 7 — 4 —
Rail road

Australia ... ... e 42 4 26 3
Ports

United Kingdom . . . ... ... 32 4 17 2

Europe . ... . 26 7 9 3
Total . .o $169 $24 $91 $13

Our North American gas transmission operations, U.K. port operations and Australian railroad
operations were responsible for 80% of EBITDA and 86% of FFO in our transport and energy
platform.

Our North American gas transmission operations reported EBITDA and FFO of $62 million and
$35 million, respectively, for 2010. This performance was below expectations due to the implementation
of the rate settlement on July 30, 2010, combined with softening market conditions for certain products
such as sales of retained natural gas, market sensitive transportation capacity and line pack services,
offset by lower maintenance expenses.

Our UK. ports operation reported EBITDA and FFO of $32 million and $17 million, respectively,
for 2010, which was consistent with our expectations. We continue to benefit from volume growth in
our Teesport container operations, which increased by 40% over last year. In addition, our results were
favorably impacted by higher conservancy revenues. The volume growth in our container business was
somewhat offset by lower margins due to inefficiencies arising from operating at full capacity. The
container terminal expansion project, discussed below, will increase capacity and is expected to restore
margins in this segment to historical levels.

Our Australian railroad operations reported EBITDA and FFO of $42 million and $26 million,
respectively, for the year. These results were somewhat below expectations as a result of weak grain
volume due to the drought in Western Australia. Our results were also impacted by higher maintenance
costs.

Business Development and Outlook

In our transport and energy platform, we strive to increase the amount of goods that we can
transport or handle in a capital efficient manner. Due to the economies of scale or strategic locations
of our networks, we are often able to earn very attractive returns when we invest capital to expand our
facilities to serve our customers’ growth requirements.
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The following table presents our proportionate share of growth capital expenditures that we
anticipate investing during the next 24 months:

MILLIONS, UNAUDITED

Australian railroad Operations . . . . . .. ... e $490
UKL pOrt OPerations . . .. . ...ttt e e e e e 16
Total growth capital expenditures . ... .. ... ... ...t $500

Driven by strong commodity prices, we are currently pursuing a number of significant projects to
upgrade and expand the capacity of our Australian railroad operations to serve our customers’ growth
objectives. These projects, if completed, will serve a diverse group of new mines, mine expansions and
industrial projects. Of these projects, the following six are notable as they are well advanced and
significant in scale:

* Extension Hill iron ore project;

e Karara iron ore project;

* Worsley Alumina expansion;

* Koolyanobbing iron ore mine expansion;
* Yilgarn iron ore project; and

* Collie urea project.

In total, we anticipate that these projects will increase the tonnage that is transported by our
network by approximately 25 mtpa, or 50%. Contracts are either in place with each of these customers
or currently under negotiation. We expect the increase in tonnage related to these projects to begin
later this year and continue through to 2014. While each of these projects is well advanced, their
ultimate timing is dependent on the execution of the project by their sponsors and the availability of
port capacity, both of which are beyond our control. In order to mitigate our capital at risk, we intend
to structure our current and proposed rail access agreements to include take-or-pay provisions and
security for early termination to the extent possible.

Our infrastructure is a critical component of the logistics chain in Western Australia as, in many
cases, it is the only economically viable means for the output from these projects to reach the export
market. Significant capital was invested to establish the existing railway corridor, and we have made
additional investments to enhance capacity of certain sections of our network. Should all of these
projects proceed as expected, we anticipate investing a further approximately $600 million of capital
over the next several years to upgrade and expand our network. Combined with our previous
investments, this will result in incremental EBITDA of $150 million to $200 million per year.

As previously reported, Western Australia has been impacted by drought conditions which caused
the 2010 grain harvest to be downgraded. While conditions have been more favorable than we initially
anticipated, we are projecting a 40% reduction in grain volumes, which represents an approximately
A$16 million reduction to revenues through the middle of 2011. During the fourth quarter of 2010, we
aggressively reviewed our operating cost structure in order to implement savings, and we anticipate
being able to mitigate a significant amount of this revenue shortfall.

Our U.K. port operations continue to perform well despite a weakened U.K. economy. Volumes in
the chemical sector are low relative to historical levels but have begun to recover. At current volume
levels, we have been able to increase pricing, which has improved our profitability. In addition, our
Teesport container volumes increased by 40% versus last year as a result of two recently completed
distribution centers by Tesco and ASDA. This growing segment is operating at capacity. We have
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commenced the first phase of a £17 million expansion of our container terminal which will increase
capacity at Teesport from 235,000 TEUs to 450,000 TEUs and enable us to restore the margin of this
segment of our business to historic levels. Finally, we have finalized negotiations with Corus following
the closure of its Teeside blast furnace. Under the terms of the settlement, Corus is paying us

£2 million related to its minimum volume guarantees. Corus has executed a memorandum of
understanding for the sale of its Teeside operation to Sahaviriya Steel Industries, or SSI, the largest
Thai steel producer. Should the sale take place and the blast furnace reopen, results at our

U.K. operations would be positively impacted. Based on Corus’ historical performance, this could
increase our EBITDA by £4 million to £6 million per year.

Timber

Our timber platform consists of high-quality, freehold timberlands located in the coastal region of
British Columbia, Canada and the Pacific Northwest region of the United States. Our timberlands are
predominantly comprised of premium Douglas-fir, whitewood and cedar species suitable for high value
structural and appearance applications. In addition, our timberlands are uniquely situated near the
Pacific coast, which provides ready access to export markets. While we benefit from strong export
markets, North American housing starts remain the primary driver of our timber operations’ results.
Our land holdings also include a substantial amount of higher and better use, or HBU, lands, which
may have greater value if used for real estate development or other purposes.

The following table presents our proportionate share of selected statistics of our timberlands:

As of
December 31,
UNAUDITED 2010 2009
Timberlands (0007 aCTES) . . . . . oo vttt 419 420
HBU 1ands (000°S QCIES) . . . v v v vt vttt et et e e 12 12
Long-run sustainable yield (millions cubic meters peryear) . .................... 1.6 1.6
Deferred harvest volume (millions cubic meters) . . ... ...........uuuuuuunnn... 3.0 2.9

Our timberlands have an estimated merchantable inventory of 29.1 million cubic meters of timber,
which includes a deferred harvest volume of 3.0 million cubic meters. This deferred harvest volume is
in addition to harvest volumes that reflect annual timber growth as determined through our long-run
sustainable yield, or LRSY. As markets improve, we plan to increase our production to monetize this
deferred harvest volume over an approximate 10-year period.

One of the key attributes of our timber platform is its operating flexibility, which allows us to
optimize our harvest mix and harvest level as well as the markets into which we sell in order to
maximize value. Based on anticipated market conditions, we plan our annual harvest to produce the
products that offer the most attractive margins. Furthermore, we shift product sales between the
domestic and export markets to maximize realized prices of our logs, net of transportation costs. When
log prices are attractive, we increase harvest levels to monetize the value of our inventory. When log
prices are weak, we grow inventory on the stump to enhance value through capital appreciation. Our
objective for our timber platform is to maximize the total return on the capital that we invest. Our
performance can be measured by our harvest level, EBITDA margin and AFFO yield.
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Results of Operations

The following table summarizes our harvest, sales and average realized price by species for our
timber operations:

For the Year Ended December 31, 2010 For the Year Ended December 31, 2009
Harvest Sales Revenue Harvest Sales Revenue

UNAUDITED (000’s m*)  (000’s m*)  Revenue/m*®  ($ millions) (000’s m®)  (000’s m?)  Revenue/m*®  ($ millions)
Douglas-fir .. .......... 604 632 $87 $ 54 502 538 $78 $42
Whitewood . ... ........ 341 373 72 27 237 258 61 16
Other species . .. ....... 280 292 71 21 235 261 70 18

1,225 1,297 $79 $102 974 1,057 $72 $76
HBU and other sales. . . . . . 4 1
Total .. .............. $106 $77

From a macroeconomic perspective, U.S. housing starts increased 6% over the 2009 level to
588,000. This level remains at approximately 40% of long-term trend levels as a result of the continuing
overhang from the inventory of foreclosed homes.

Our average realized price for Douglas-fir and whitewood increased by 12% and 19%, respectively,
over the prior year. In 2010, conditions in the domestic market improved considerably compared to
2009 as local consumers were forced to compete with strong off-shore demand for logs. Inventory
restocking by domestic sawmills in the second quarter also contributed to the year-over-year price
improvements. Net prices in key off-shore markets, such as Japan, South Korea and China, improved
dramatically year-over-year, with Douglas-fir prices in these markets increasing by 7%, 15% and 13%),
respectively. Whitewood prices in South Korea and China increased by 33% and 24%, respectively,
over the prior year.

In response to a stronger price environment, we increased harvest volumes of Douglas-fir and
whitewood by 21% and 44%, respectively, compared with 2009. However, our harvest for the year was
77% of our LRSY due to a relatively low level of production of our high value Douglas-fir.

For the Year Ended

December 31,
MILLIONS UNLESS OTHERWISE NOTED, UNAUDITED 2010 2009
Harvest (000°s T3) . . . oot 1,225 974
EBITDA margin() . . ... 34% 28%
Funds from operation (FFO) .............. ... ... . . . ... $ 1 $ (3)
Maintenance capital . . . ... .. ... 3 (6)
Adjusted funds from operations (AFFO) . . ... ... ... . . . $ 8 $ 9
AFFO yield® . . 2% (2%)

(1) EBITDA divided by revenue.
(2) AFFO divided by average invested capital.
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The following table presents our timber platform’s proportionate share of financial results:

For the Year Ended
December 31,

MILLIONS, UNAUDITED 2010 2009
Revenue . . ... $106 $ 77
Cost attributed tO TEVENUES . . . ... . it e (70) (56)
EBITDA . . . 36 21
Otherincome .. ...... ... . 3 2
INEEIESt EXPENSE . « « v v v e et et e e e e e e (28) (26)
Funds from operations (FFO). . ... ... .. 11 3)
Performance fee .. ... .. ... .. — 5
Fair value adjustments . . ........ ... .. 10 (66)
Deferred taxes and otheritems. .. ... ... . . . 3 14
Net income (10SS) . . v v v vttt e e e e $ 24 $(50)

For the year ended December 31, 2010, our timber operations generated FFO of $11 million,
compared to negative $3 million in the prior year. This implies an AFFO yield of 2%. Our timber
platform is not expected to earn a normalized AFFO yield until there is a sustained recovery in log
prices that justifies increasing harvest levels of our high-margin Douglas-fir logs to our long-term
harvest plan.

Our average realized log price for the year increased by almost 10% over the prior year to $79 per
cubic meter, reflecting improved conditions in both domestic and export markets. Overall, sales
volumes increased by 23% compared with the prior year. We continued our active participation in
off-shore markets with export volumes representing 46% of shipments in 2010, compared to 42% in
2009. Harvest and delivery costs per unit were unchanged from 2009. As a result of these factors,
EBITDA margin increased to 34% from 28% in the prior year.

Our revenue from HBU land and other sales was $4 million for the period compared to $1 million
in 2009.

For the year ended December 31, 2010, fair value adjustments were $10 million compared to
negative $66 million in the prior year. This reflects adjustments to appraised values of our timberlands
and is the result of changes in the underlying valuation assumptions used by the appraisers, including
discount rates, future timber prices, future harvest costs and future harvest schedule.

Outlook

The rapid development of the Chinese market has been particularly encouraging for our timber
business. Due to changes in building codes, the Chinese market is increasing its purchases of higher-
grade Douglas-fir logs in order to produce structural lumber. In 2010, shipments of logs to China
represented 36% of total export volume, up from 11% in 20009.

Over the mid-to-long term, we expect that our timber operations will be positively impacted by a
number of fundamental factors affecting the markets that we serve:

e the mountain pine beetle infestation, which is having a significant impact on the supply of
timber from the interior of British Columbia, Alberta and the interior of the United States;

* increasing demand from Asian markets and the rapidly expanding bio-fuel industry; and

* continuing withdrawals of timberlands for conservation and alternate uses.
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CORPORATE AND OTHER

The following table presents the components of Corporate and Other, on a proportionate basis, for
the 12 months ended December 31, 2010 and 2009:

For the Year Ended
December 31,

MILLIONS, UNAUDITED 2010 2009
General and administrative COSES . . . . .o vttt e $(18) $ (8)
Base management fee .. ... ... (28) (10)
Other INCOME . . . . .ot e e e e e e e e 8 2
Financing CoStS . . .. ..ot 11) (6)
Funds from operations (FFO). . ... ... .. i (49) (22)
Revaluation gain . .. ... ... . 405 —
Deferred taxes and other . . ... ... ... . . 33) 23
Corporate and Other . . . ... ... e e $323 $ 1

General and administrative costs were higher in 2010 compared to the prior year primarily as a
result of the inclusion of our proportionate share of Prime’s corporate, general and administrative
expenses for a full year following the Prime recapitalization.

Pursuant to the Master Services Agreement, we pay a quarterly base management fee to
Brookfield based on our market value. This fee increased over the prior year due to the $940 million
equity offering completed in November of 2009, the $1.1 billion equity offering completed in
December 2010 and the increased trading price of our units.

Following the Merger Transaction, a substantial amount of the corporate and administrative
services that were formerly provided by Prime will be provided by Brookfield under the Master Services
Agreement. As a result, a substantial amount of these costs have been absorbed by Brookfield.
Prospectively, we anticipate that our corporate and administrative costs, excluding the base
management fee, will be in the range of $8 million to $10 million per year.

Included in other income is non-recurring interest income of $3 million associated with the final
close of the Brookfield-sponsored infrastructure fund. Also included in other income are realized gains
of $1 million on the settlement of forward contracts to purchase pound sterling with respect to our
equity investment in the Peterborough Hospital project.

Financing costs include dividends paid on our preferred shares, interest expense and standby fees
on our committed credit facility, less ancillary interest earned on cash balances. These costs exclude
non-cash amortization of financing costs of $4 million for the year ended December 31, 2010. Financing
costs for the year were in-line with the comparable period in the prior year.

Other Investments

Other Income includes the results from our 30% interest in a U.S. hydro facility and our
investments in three PPPs. On a proportionate basis, our other investments earned FFO of $2 million
in 2010, which is comparable to 2009.

The interest in the U.S. hydro facility was acquired on March 17, 2010 for $8 million. Both units of
this two unit hydro facility are being rebuilt, and we have invested an additional $1 million to fund our
share of these repairs.

Our PPPs differ from our other infrastructure assets. PPPs have finite concessions of between
25 to 30 years, and cash generated from these projects must fully retire project debt over the term of
the concession. Thus, FFO for our PPP operations includes IFRS net income plus depreciation less
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debt amortization payments, which approximates the distributions to us from these operations. These
projects are expected to generate stable cash flows from long-term contracts combined with long-term
financing arrangements.

We have a commitment to fund our share of the additional required equity investment for the
Peterborough Hospital project. During the year, we funded approximately $11 million.

Subsequent to year end, Brookfield Infrastructure entered into an agreement to sell its two
Australian PPPs for $15 million.

CAPITAL RESOURCES AND LIQUIDITY

The nature of our asset base and the quality of our associated cash flows enable us to maintain a
stable and low cost capitalization. We attempt to maintain sufficient financial liquidity at all times so
that we are able to participate in attractive opportunities as they arise, better withstand sudden adverse
changes in economic circumstances and maintain a relatively high distribution of our FFO to
unitholders. Our principal sources of liquidity are cash flows 